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>> A new MBA administration takes over. Vice President W. A. 
Clarke, Past President Aubrey M. Costa and President Brown L. Whatley. 








the BIG NAME 


Te FW 


— for warm air heat! 





Type 110 Gas-Fired Winter 
Air Conditioner. Five sizes: 
60,000 to 160,000 Btu in- 
put. Type 114 also available. 


... iS also the best buy 


for radiator or radiant heat! 


Homes equipped with Mueller 
Climatrol are easier to sell! 
For one thing, Mueller Climatrol 
is nationally advertised. It’s a name 
known for nearly a century for 
heating leadership —a name home 
buyers recognize as quality. And 
builders can enjoy this sales asset, 
give buyers the best in heating — 
yet stay competitive in price. 

The complete Mueller Climatrol 
line has everything it takes to sat- 
isfy today’s customers: Sizes and 
types for every home, every fuel— 


forced-air or gravity . . . steel or 
cast iron . . . hi-boy, low-boy, or 
horizontal design . . . conversion 
burners . . . boilers... unit heaters, 


Mueller Climatrol-equipped 
homes have higher resale 
value! Mueller Climatrol units 
are soundly engineered —stay “like 
new” years after being installed. 
Write for new all-products cata- 
log. ...L.]. Mueller Furnace Co., 
20540 West Oklaboma Avenue, 
Milwaukee 15, Wisconsin, 














Mueller Climatrol 
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Highboys, lowboys, 
counterflows. Sizes 
from 60,000 to 675,- 
000 — for all fuels. 



















Horizontal Winter Air 
Conditioner for attic 
and closet installations 
— gas or oil. 


For gas, oil and coal. 
Wide range of sizes. 


Od and Gas Gotlers 


For steam and hot water 
heating, hot woter sup- 
ply — in homes or for 
commercial and indus- 
trial installations. 


Gas and Ou 
Unit Heatere 


Propeller fan or blower types. Also ftiocor 
models — wide range of sizes. 
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PRESIDENT'’S 
Column 


A NEW YEAR BEGINS 


The MBA year just completed has 
indeed been a record breaker! The 
achievements on ail fronts stand out as 
a great tribute to all committee mem- 
bers, committee chairmen, our entire 
headquarters staff, our Washington 
counsel, Board members and particu- 
larly to Aubrey Costa. Their outstand- 
ing success presents a real challenge 
to all of us in the coming year. If we 
are to maintain the fast pace which 
has been set, we really have our work 
cut out for us. The enthusiasm, however, 
with which our new committee per- 
sonnel and committee leadership have 
accepted their assignments indicates 
a willingness to accept the challenge. 

Practically all of our new commit- 
tees were organized at the Chicago 
meeting. They are already at work 
and have many constructive plans in 
the making. With the strong and ex- 
panding trade organization we have 
today, great opportunities for us to 
more effectively serve our members lie 
ahead. Due to changing conditions the 
need for effective and constructive 
service to our membership and to our 
industry may be even more keenly felt 
in the years ahead than ever before. 

Regardless of what may be said for 
the outlook for the coming year, we 
are likely to see many interesting de- 
velopments in the mortgage business. 
Our new committee which is to study 
ways and means of providing a contin- 
uing influence for stabilization of the 
mortgage market is off to a good start. 

A new Educational Sub-Committee 
was authorized by the new Board to 
undertake the establishment of a 
foundation for educational research 
and this group will shortly be under 
way with plans to make specific rec- 
ommendations to the Board at the 
mid-winter meeting on this important 
objective. 

A Conventional Loan Committee, 
also authorized by the new Board, is 
now in the making and is expected 
this year to render timely and impor- 
tant service to our members. Thus, the 
effective work of our FHA and GI 
Loan Committees will be supple- 
mented by a similar program for the 
conventional loan field. 

Our Pittsburgh members are already 
hard at work on our first Clinic to be 
held in their city December 8 and 9. 
Date for Clinics in New York and 
Chicago have been set and those for 
Kansas City and San Francisco will 
shortly be announced. 
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President, Mortgage Bankers 
Association of America 
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What is behind the protection of every 


Title Guarantee Policy by 
CHICAGO TITLE AND TRUST COMPANY 


1. A record of 105 years in the title business. 
2. A record of 65 years in the trust business. 


3. A long history of intimate relationship with mortgage lenders, lawyers, realtors, 
subdividers, builders, investors—every type of owner or dealer in real estate. 


4. Sound financial strength and responsibility as indicated by Chicago Title and 
Trust Company's balance sheet: 





ASSETS LIABILITIES 
Cash ee ee eee eee Trust and Escrow Cash Balances . $14,573,988.55 
Marketable Securities (at cost) Cash Deposits as Indemnity against 
U. S. Government Obligations $24,325,601.53 Specific Title Guarantee Risks. 2,409, 266.96 
State and Municipal Bonds 7,434, 106.59 Accounts Payable. . . . . . 94,226.15 
Other Bonds and Preferred Stocks 4,600,756.15 Accrued Taxes Payable . . . . 1,910,202.40 
Common Stocks ian) : ephemera Reserves for Losses and Contingencies 3,993,890.62 
First Mortgages . . . . . 225,226.60 
40,338, 124.96" Capital Funds 
Reserve for Market Fluctuation _4,818,662.60 35,519,462.36 Capital Stock . $12,000,000.00 
Accounts Receivable (less reserve) 909,362.92 Surplus -  10,000,000.00 
Sundry Loans and Investments P 72,659.67 Undivided Profits _3,367,259.15 
Real Estate (less depreciation) ; 109,875.50 25,367,259.15 
Stocks of Associated Title Companies (at cost) .. 713,578.48 Total Liabilities . . . . . $48,348,833.83 
Chicago Title and Trust Building Corporation . 5,750,000.00 ieeilesanes as ine 
Title Records and Indexes. . . . « « . 1,500,000.00 Assets in the amounts provided by statutes of Illinois 
Total Assets se ee ee 6 + + $48,348,833.83 have been pledged to qualify the Company to do 
*Market Value $42,951,552.80 business and to secure trust and escrow cash balances. 











The finest statewide service—available through our regional offices 
servicing 64 agencies in Illinois—now brings you this complete title 
protection quickly and conveniently. We shall be glad to send you a 
list of these offices on request. Reinsurance through local companies 


in other states is also available. 


CHICAGO TITLE AND TRUST COMPANY 


111 West Washington Street + Chicago 2, Illinois 


Springfield Decatur Danville Rockford Edwardsville 
409 E. Adams Street 217 S. Park Street 23 W. Main Street 111 N.Court Street 112 Hillsboro Avenue 


2 THE MORTGAGE BANKER «+ November 1952 





More home for your money 


IN THE $7,000 TO $12,000 PRICE RANGE 















THE GUNNISON HOME is a known product, free of 
doubt and guesswork. That’s important to you as an 
investor. It means you can be sure of your invest- 


ment . . . sure of high-quality materials and sound 
construction . . . and sure of a satisfied mortgagor. Seiten 
. . , is “= “L”-shaped Catalina. 1152 
Much like today’s fine automobile, the Gunnison eneudaaeindnene 


Home is a product of modern factory engineering. 
It’s tested and proved before it’s put on the market, 
and not after the owner has moved in. It’s completely 


es ; hood. It’s a good-looking, completely modern ranch 
engineered before it reaches the building site, and e ~_" 


house. It’s practical and easy to maintain . . . the 
kind of home to which more and more people are 
turning for comfortable, economical living. 


not put together on a piecemeal basis by old-fashioned 
methods that waste time and allow so much room for 


error. 
The Gunnison Homes Dealer in your area is listed 


in the Yellow Section of your phone book. You may 
wish to contact him in regard to the many mortgage 
opportunities that are available through him. 


This thorough planning, testing and advance en- 
gineering means every Gunnison Home is right. It’s 
a known product . . . and a better product at a lower 
price. 


And the Gunnison Home enhances any neighbor- GUNNISON HOMES, INC., New Albany, Indiana 


© (junnison Homes 


——— “Catalina” 
a **4 lot of home—for a little money.”° 


SUBSIDIARY OF [J N | TE D Be oo Be S TE EL CORPORATION 
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SCO has taken WINDOWS 
out of the 


HORSE AND BUGGY STAGE 


: a * 


a 


A FACT OF EXTREME IMPORTANCE TO EVERYONE 
RRC «CONCERNED WITH BUILDING, 
AAA = OPERTY MANAGEMENT AND FINANCING 


Hhnes UN 


RUSCO WINDOWS speed construction—cut costs. The Rusco Prime 
Window is a completely pre-assembled unit—glazed, screened, 
factory-painted, hardware attached—all ready to place in 

the window opening. Makes big savings in installation time and cost. 











= VE Ru 








RUSCO WINDOWS greatly reduce maintenance cost. With Rusco, 
there’s nothing to change, nothing to store. Glass insulating sash 

is self-storing. Rusco Lumite screens are made for year’round use— 
can’t rust or rot, never need painting. 





rusco winpows make it possible to apply new windows to old 
properties at a fraction of usual cost. Rusco Combination Windows 
can be permanently installed on outside window frame 

without alteration to existing windows. 





A complete, ready-to-install unit. Comes fully- 

assembled, factory-painted, glazed, screened, 

with or without insulating sash. Installed in as 
little as 5 minutes! 


FOR EXISTING BUILDINGS 


RUSCO “*"0n7"* COMBINATION SCREEN 
and STORM SASH 


window made. Advanced design and numerous exclusive features 
make Rusco the most completely functional windows on the market. 


rusco winpows offer building occupants far greater comfort, 
convenience, safety. Fully weatherproof the window opening, 
give year round, rainproof, draft-free, filtered-screen ventilation, 
positive automatic locking and many other superior features. 


4 RUSCO WINDOWS give more complete protection than any other 


THE STURDY, BEAUTIFUL RUSCO Galvanized 
Steel COMBINATION SCREEN & STORM DOOR 
A screen door and 4 + 


—__—_—_—, storm door ail in ~ 
———_ = one! Nothing to 
j r change — nothing 


MAIL THIS CC 





JUPON FOR FULL INFORMATION 


” 







crenge,— ciety @ THE F. C. RUSSELL COMPANY, Dept. 6MO112 
j tubular steel, tests Cleveland 1, Ohio * In Canada: Toronto 13, Ontario 
' show it to be the @ 
} strongest door on World's Largest Manufacturer of Combination Windows 
! the market. ms 
| * Gentlemen: Please send me illustrated literature on Rusco 
j @ Windows [) Doors [) and name of nearest distributor. 
| 
} a 
ea. eh Pererrrrieiiiie 
i . 
7? me —. ee. . er 0 Ce 8 a bbbee bee hs 6606065006 Cee“ hee erennnes 
Permanently installed without alteration to pres- "ye "pg ~ = ED «0-0 2s ncrsaneness 
ent windows. Nothing to change — nothing to ee a 
store. Inserts removable from inside for safe, > » = Pt choddaconsténdaGees he ZONE STATE 
easy cleaning. oo = 
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(YY ongratulations 


to the 
MORTGAGE BANKERS OF AMERICA 


for an outstanding convention 


xD 


THE TITLE GUARANTEE COMPANY 


HOME OFFICE: TITLE BUILDING 


BALTIMORE 2, MARYLAND 


anual 
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Illastrated is PEASE- 
FABRICATED HOME Ne, 20— 
inquire about this and the many 
other home designs avaslable. 

















— ——— 


a sound investment TODAY war. 
for better security TOMORROW 


LY) 
Z —- 


Whether you are a builder, home owner or mortgage investor, a PEASE-FABRICATED 
HOME is a sound investment today and for the future—for these popular homes in- 
corporate many extra-quality features at an amazingly low price. Precision prefabrication 
cuts building time, makes accurate completion dates possible, eliminates labor wastes 
and saves valuable man-hours—consequently lowers final building costs. Quality features 
usually found only in higher priced homes are possible because of mass buying—and all 
this adds up to a more solid, more secure investment. You'll be amazed when you learn 
more about PEASE-FABRICATED HOMES—or, better still, once you see one under 
construction or completed. 

Every modern construction method is employed in PEASE-FABRICATED HOMES 
—no stinting on quality of materials, imagination or livability. In every respect, a 
PEASE-FABRICATED HOME is a better investment for the mortgage dollar. 


@ All homes are VA and FHA accepted for maximum term mortgages. 


For full information, write 


PEASE WOGDWORK COMPANY 


PEASE-FABRICATED HOMES | enciumwan 23, onto 


| "I Business in Cincinnati Since 1893” 
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PROTECTING CALIFORNIA TITLES 


Home Office 


Los Angeles 





When selecting a title insurance company, the man of good judg- 
ment considers the demonstrated soundness of its management 
and the assets back of its policies. 

Title Insurance and Trust Company, with capital, surplus, and 
undivided profits of more than $32,000,000 accumulated through 
conservative management over the half century of its existence, 
offers in twelve southern California counties the best safeguard 


for buyers and lenders. 





TITLE INSURANCE AND TRUST COMPANY 


433 SOUTH SPRING STREET + LOS ANGELES 13, CALIFORNIA 
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About Some People and Events 
and Some Other MBA Activities 


eee 





wer rr rr rrr rrr rrr rrr 


Election of Charles J. Horn of 
Union, New Jersey, as executive secre- 
tary of New MBA an- 
nounced by Milford A. Vieser, presi- 
Horn has 


Jersey was 
dent 
been a member of 
the Association for 
several years and 
has served on the 
Meetings Commit- 
tee He is 
ant vice president 
of National State 
Newark, 
the 


mortgage loan de- 


assist- 


Bank of 





in charge of 

Charles J. Horn 
partment. In announcing the appoint- 
meat, Vieser acknowledged the ex- 
cellent contribution of Frederic S. 
Bayles, vice president of The Garden 
State National Bank of Teaneck, New 


Jersey, whom Horn succeeds. 


Wallace has been elected as- 
the 
Grinnan Company, Dallas, in charge 
Lewis Grinnan, Jr., 


A. G 
sistant vice president of Lewis 
of production, 
president, announced. Surry G. Shaf- 
the 


fer, Jr., has joined the firm in 





A. G. Wallace Surry Shaffer 


Mr. Wallace 
with the mortgage de- 
company. 


insurance department 
was formerly 
partment of an insurance 
For the past three years Mr. Shaffer 
has been an underwriter and special 
agent with a leading Texas insurance 
He will handle all lines of 


Com- 


company 


insurance for Lewis Grinnan 


pany. 


Maurice A. Pollak, vice president 
of Draper & Kramer, Inc., Chicago, 
has been elected president of the Chi- 
cago MBA to fill the unexpired term 


of Winfield C. Warman, who resigned 
to become and executive 
officer of the Improvement Savings 
& Loan Association of Aurora, III. 
Mr. Pollak, Association vice presi- 
dent prior to his election, has served 
as a member of the board of directors 
since 1946 and was chairman of vari- 


secretary 


ous committees. 

Mr. Pollak appointed Harry H. 
Salk, a Chicago MBA past president, 
to fill his term until January. 


Chicago has two new mortgage 
companies, D. R. Beaumont & Co., of 
which Delmar R. Beaumont is presi- 
dent, and Greenebaum Mortgage 
Company, headed by Stephen G. 
Cohn. 

Beaumont resigned as president of 
Percy Wilson Mortgage and Finance 
Company to form his own company. 
He will remain a director of the Wil- 
son organization. Robert and Theo- 
dore Wilson, sons of the late Percy 
Wilson, will become presidents, re- 





spectively, of the Wilson Mortgage 
company and Percy Wilson & Co. 

The new Greenebaum firm took 
over the 98 year old mortgage busi- 
ness of Greenebaum Investment Com- 
pany. 

The investment firm will continue 
to operate its securities, insurance, 
and management business with Edgar 
N. Greenebaum as president. 

Associated with Cohn are P. War- 
ren Smith, executive vice president 
of the insurance firm of Youngberg- 
Carlson & Co.; Julius Epstein, prop- 
erty manager and Herbert Greenwald, 


builder. 


In Atlanta, Tharpe & Company, 
headed by Robert Tharpe, has an- 
nounced the change of firm name to 


Tharpe & Brooks, Inc. 


Harry D. Griffiths resigned as mort- 
gage loan and real estate officer of 
Reliance Life Insurance Company of 
Pittsburgh to become vice president 
of S. D. Stanson Co., Akron, in charge 
of all departmental operations. ; 
MBA Vice President W. A. Clarke 
was elected a director of German- 
town Fire Insurance Company. 


BIRMINGHAM ELECTS: Birmingham MBA names a new slate of officers and here 
they are, left to right, Grover L. Davis, secretary, Cobbs Allen & Hall Mortgage Co., 
Inc., secretary; Hugh Denman president, Hodo-Weaver Company, president; Louie Reese, 
Reese-King Realty Company, past president; and W. B. Phillips, Jr., treasurer. Robert D. 
Cotton, vice president of Protective Life Insurance Company, the new Association vice 
president, wasn’t around for this photo. 
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MINNESOTA 
UTAH 

OHIO 
FLORIDA 
GEORGIA 
MISSOURI 
TENNESSEE 
KENTUCKY 
MONTANA 
WYOMING 
NEBRASKA 
MISSISSIPPI 


WEST VIRGINIA 
SOUTH CAROLINA 


KANSAS 


SOUTH DAKOTA 


LOUISIANA 





PROTECT TODAY AGAINST THE 
DEFAULTS OF TOMORROW! 


If history repeats itself sometime in the future, we must face less 
prosperous times. There will be more defaults, and more title troubles. 
It's just human nature when driven by economic pressure to press to 


the limit any possible claim. 


Today it is easy for a lending institution to require a borrower 
to furnish title insurance. And if title insurance is applied for now 
either a policy will be written or it will be discovered that the title 
is uninsurable. If the title isn't good, quite often it can be made 
good, if the corrective work is done while the parties involved are 
still alive and available. In a few years it may no longer be possible 


to quickly or easily correct the defect. 


Today you can ask the borrower to provide title insurance and 


get it. Today is the time to protect against the defaults and title 


troubles of tomorrow! 


Title Insurance Company of Minnesota is prepared to take 
care of the title insurance needs of mortgage bankers gener- 
ally in the states listed. Policies are issued through branch 
offices, agents, or direct from the home office. The service 
is planned by mortgage bankers for mortgage bankers. 


Capital, Surplus and Reserves 


in excess of $2,500,000 


TITLE INSURANCE COMPANY OF MINNESOTA 


125 SOUTH FIFTH STREET Lincoln 8733 
MINNEAPOLIS 2, MINNESOTA 
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There is A Great Difference 





SIZE, strength and reputation make a great difference between 
an All-American and a pigskin kid. 

Differences in size, strength and reputation also exist among 
insurance companies. Because these differences are appreciable, 
it is always wise to look beyond an insurance policy to the type 
of company which issues it. 

Lawyers Title Insurance Corporation of Richmond, Virginia, 
is Outstanding in amount and character of assets available for 
protection of policyholders. No other title insurance company 
offers so much in financial strength and national reputation. 


(Upon request, condensed balance sheet 
will be gladly furnished) 


(Virginia ) 


lawyers Title [nsurance (Orporation 


Operating in New York Slale as (Virginia) Lamyers Tille Insurance Corporation 


Home Office ~ Richmond .Virginia 


TITLES INSURED THROUGHOUT 33 STATES, THE DISTRICT OF COLUMBIA AND THE ISLAND OF PUERTO 
RICO. BRANCH OFFICES AT AKRON, ATLANTA, AUGUSTA, BIRMINGHAM, CAMDEN, CINCINNATI. 
CLEVELAND, COLUMBUS, DALLAS, DAYTON, DETROIT, MIAMI, NEWARK, NEW ORLEANS, NEW YORK, 
PITTSBURGH, RICHMOND, SPRINGFIELD, ILL., WASHINGTON, WILMINGTON, WINSTON-SALEM, 
WINTER HAVEN REPRESENTED BY LOCAL TITLE COMPANIES IN 140 OTHER CITIES 
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“Mortgage Banker 


PENSION FUNDS Could Buy 
a Lot of Mortgages 





But whether they do or not will depend on a lot of things, among them, 
the competitive advantage or disadvantage of mortgages in the invest- 
ment market and how aggressively lenders merchandise what they have 
to sell. As of now, mortgages aren’t very important in pension fund port- 
folios but the entire capital market is undergoing some significant changes 
and these funds might very well become one of our most important out- 
lets. Mr. Murray is vice president of the Bankers Trust Company of New 
York and here analyzes this vast market which mortgage lenders have 


recently been eyeing. 





| peat pyri plans, exclusive of fed- 

eral programs such as Railroad 
Retirement, Old Age and Survivors 
Insurance, and Federal Civil Service 
plans, are today collecting and in- 
vesting some $3 billion a year. They 
have become a most important fac- 
tor in the capital markets. A decade 
ago, the comparable figure was prob- 
ably less than $600 million. To ap- 
praise the impact of this flow of funds 
on the capital markets, one should 
look at it not as an aggregate sum 
but in terms of its three major com- 
ponents, the retirement funds of State 
and local governments, insured pen- 
sion plans, and trusteed plans. 

The assets of State and local pen- 
sion funds will increase by some $800 
million this year to a total of almost 
$7 billion. Historically, these funds 
were invested largely in State and 
local securities, but during the last 
10 years U. S. Government bonds 
have been increasingly important. The 
most recent development has been a 
growing interest in corporate bonds 
and a few instances of an inclination 
to look with favor on common stocks. 
Public securities, however, still remain 
the principal outlet for these funds. 

Currently, about $1 billion a year 
is being added to the reserves of life 


By ROGER F. MURRAY 


insurance companies under insured 
plans of various types. Group annui- 
ties account for about two-thirds of 
the total, with deposit administration 
plans and _ individual 
tributing the balance. Reserves under 
these various kinds of insured pension 
plans now aggregate about $7 billion. 
Pension contributions, however, simply 
add to the growth of life insurance 
assets from other sources; they are 
pooled with other policy reserves, and 
have no separate identity. The vol- 
ume of new life insurance company 
investments each year, therefore, is 
simply being increased by about 30 
per cent over what it would otherwise 
be. 

During the past 12 months, life in- 
surance companies have continued to 
sell public securities in order to make 
mortgage loans and to acquire cor- 
porate bonds. Net purchases of com- 
mon and preferred stocks amounted 
to less than 3 per cent of the addi- 
tions to assets. Thus, insured pension 
plan contributions have been invested 
principally in the obligations of indus- 
trial corporations and in real estate 
mortgages. 


policies con- 


The lack of specific data on the 
trusteed pension plans of corporations 
makes it impossible to appraise recent 


trends precisely. The best estimates 
indicate that annual additions are 
running close to $1.2 billion. We have 
a fairly good basis for this estimate 
but very meager evidence on the ques- 
tion of how large these funds have 
grown. No actual data are available, 
but the best guess is that corporate 
pension funds now amount to at least 
$8 billion and might amount to as 
much as $10 billion. 

It is difficult to generalize on how 
these funds are being invested because 
each individual pension trust is dif- 
ferent and there is not necessarily any 
uniformity in the investment policies 
followed. However, it is safe to say 
that currently trusteed pension funds 
are being invested almost entirely in 
corporate bonds and stocks. Mortgage 
and real estate investments so far are 
relatively unimportant and net pur- 
chases of U. S. Government securities 
are probably not substantial. The pro- 
portion of annual additions going into 
common stocks is also very difficult 
to determine, but it seems doubtful 
that it amounts to more than 20 per 
cent. 

In general terms, these are the facts 
about the rate of growth and invest- 
ment outlets of the three principal 

(Continued page 37, column 1) 
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TAXES WILL BE TERRIBLE 
No Matter Who's Elected 


An expert in this department tells what the country can expect 


HAT’S ahead for taxes? No one 
answer that of be- 


cause no one knows whether we will 


can course 
be in a state of war or peace, or the 
kind of hybrid armed peace or pre- 
paredness for defense that we are in 
now. And of course no one knows for 
sure whether a Republican or Demo- 
will be in the White House or 
the will remain 
Democratic or change to Republican. 


crat 
whether Congress 

But we do know that federal taxes 
are higher now than they are likely to 
be again unless we have another all- 
war. In fiscal 1952, the 
ended last June 30, the American peo- 
ple paid $14 billion more in taxes 
than they paid in fiscal 1951, which 
established the previous all-time high. 


out yeal 


This $14 billion increase was almost 
twice as much as the total taxes col- 
lected in fiscal 1941, the last full fiscal 
year prior to World War II. Inci- 
1952 the federal 
government more than 50 
per cent more taxes from the people 
of New York State than it collected 
from the entire country in 1941. 


knows exactly what to 


dentally, in fiscal 
collected 


So no one 
expect in taxes but we can guess as 
And future means the 
future, or the next 
years. That in itself is a brave 
limitation because when the Congress 


to the future. 
foreseeable say 


five 


is in session it is frequently difficult 


Sure, there’s going to be a tax reduction— 
but you will have to wait until 1955 for it. 
And the way things looks now, it may likely 
be a substantial reduction. By 1954 we may 
even get some tapering off from the present 
high level. And speaking of that high level— 
something most people would just as soon not 
talk about— it’s higher now than it is likely 
to be again unless another large-scale shooting 
Mr. Clohosey is director of the 
Washington Tax Bureau of the Research In- 


war starts. 


By ADDISON B. CLOHOSEY 


to predict what it may do in the next 
five days. Five years of Congressional 
activity will fill a lot of pages of the 
“Congressional Record” and can ef- 
fect a number of very vital changes, 
not only in the incidence of taxation 
but in the tax system itself. 

First we must assume no increase 
in the necessity for preparedness—no 
all-out war. 

One of the features that vitally af- 
fects the trend of taxation is the na- 
tional budget. There seems to be little 
hope for any real reduction in the 
amount of federal spending before the 
end of 1954. The “stretch out” of 
military contracts and the delay 
caused by the steel strike have com- 
bined to extend into at least the latter 
part of 1954 the peak in military 
spending that we were supposed to 
have achieved about the middle of 
1953. Therefore, the extremely high 
budget picture is likely to continue 
into 1955. 

A second feature is the identity 
of the Administration, whether Re- 
publican or Democratic. At this time 
I don’t think it makes too much dif- 
ference whether Eisenhower or Stev- 
enson is in the White House. The Re- 
publicans have endeavored to sell 
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themselves as the party of lower taxes, 
but they have also been disciples of 
a balanced budget. It will be impos- 
sible for a couple of years for them 
to reduce the budget even down to 
the present level of tax collections 
and there is some doubt that they will 
want to increase the size of the deficit 
just for the sake of reducing taxes. 

Whether or not the Congress 
changes from Democratic to Republi- 
can doesn’t seem to make too much 
difference in the overall trend because 
Congress has been ruled for many 
years by a coalition of Republicans 
and Southern Democrats and is likely 
to continue to be so ruled whether 
the Republicans or the Southern Dem- 
crats happen to be the chairmen 
of the various Congressional com- 
mittees. 

To state it more explicitly, the ac- 
tions of the Senate Finance Commit- 
tee will be about the same whether 
Senator George or Senator Millikin 
is in the chair. 

A final feature of the trend in tax- 
ation to consider is the mood of the 
people and how strongly they make it 
felt. Every tax bill is political and 
frequently the actions of the Congress 
are determined by the amount of 


stitute of America and details the background 
of experience behind each tax and tells why 
it is likely to be increased, decreased or 
dropped all together. A general sales tax is 
just about out of the question. Some signifi- 
cant changes may be ahead in the social se- 
curity set-up. Excise taxes will be continued 
for the time being. 
changes ahead and Mr. Clohosey offers his 
opinion as to what to expect and what course 
one might follow in his tax matters. 


And there are other 


pressure brought to bear by some of 
the groups affected by Congressional 
action. 

In the light of these considerations, 
let’s look at the tax picture and see 
how it may look over the next five 
years. 

There will be a reduction in taxes 
and I think a reasonably substantial 
reduction but I doubt that it will 
take effect before 1955. There will be 
some tapering off of the extremely 
high rates, possibly by the beginning 
of 1954, but no reduction that we 
can call substantial before 1955. 

Corporations are now taxed in two 
ways—through the combined normal 
and surtax on the one hand and the 
excess profits tax on the other. The 
Excess Profits Tax Act of 1950 carries 
a termination date which provides 
that it expires automatically on June 
30, 1953 unless the Congress acts to 
extend it. The corporation normal 
tax increase of 5 percentage points 
added by the Revenue Act of 1951 
expires automatically on March 31, 
1954 unless the Congress does some- 
thing to extend it. 

My guess is that the Congress will 
do something about corporation taxes 
in 1953 because it would cost approxi- 
mately $4 billion in revenue in fiscal 
1954 if the excess profits tax and the 
corporation tax increases were per- 
mitted automatically to expire. 

My guess is that the Congress will 
do one of two things: 
>> Continue the excess profits tax 
at least for another full year but pos- 
sibly at a reduced rate of 20 per cent 
rather than the present 30 per cent, 
and would probably reduce the ceil- 
ing from 18 per cent to somewhere 
between 12 per cent and 15 per cent. 
>> Or will let the excess profits tax 
die, but compensate for its demise by 
adding the necessary number of per- 
centage points to the corporation sur- 
plus tax rate to make up for the loss 
in revenue. 

The individual income tax increases 
enacted by the Revenue Act of 1951 
are scheduled to expire on Dec. 31, 
1953. My guess is that the Congress 
will continue them, but if there is any 
substantial reduction in the excess 
profits tax not compensated for by 
an increase in the corporation tax 
rate then political considerations 
would require at least a token de- 
crease in the individual rates. 


The increases in the excise taxes 
on automobiles, cigarettes and liquor 
imposed by the Revenue Act of 1951 
will expire automatically on March 
31, 1954, and the Congress will be 
subjected to tremendous pressures not 
only to let these increases go by the 
board but also to reduce the rates as 
they existed prior to the Revenue Act 
of 1951. 

I feel that the Congress will at this 
time withstand such pressures and will 
continue the higher rates at least for 
another year. 


ee 


TAX ADVICE 


>> In that taxes won't go any 
higher, and may go lower, even 
next year, you ought to draw 
into this year all the expenses, 
repairs, maintenance, etc., that 
you possibly can; at the same 
time defer until next year all of 
the income that you can. 


>> Observe the necessity for 

tax-planning as a year-round ac- 

tivity. Every transaction into 

which you enter constitutes a 

tax-saving opportunity. Study 

the tax advantages or disadvan- 

tages before you complete the 

transaction. 
ee 

These predictions relate to the par- 
ticular taxes involved for a two year 
period. If we do not get into an all- 
out war, I predict that the excess 
profits tax will be a thing of the past 
by the middle of 1955 and that cor- 
poration and individual income rates 
and some excise tax rates will be re- 
duced at about that time. 

The capital gains tax rate is some- 
thing that the Congress has discussed 
at great length for the last two or 
three years and will continue discuss- 
ing for the next four or five years. 
There are a lot of reasonably wise 
tax leaders in the Congress who feel 
that a lower capital gains rate and a 
shorter holding period will produce 
more revenue through the medium of 
more transactions. 

It is, however, a moot question and 
one that is not likely to be decided 
within the next five years unless we 
have a Republican Congress, because 
most of the proponents of the lower 
rate and the shorter holding period 
are Republican members of the House 


Ways and Means and the Senate Fi- 
nance Committees. 

The trend that taxes will take in 
the next five years may effect some 
very drastic changes. In estimating 
what we may look forward to in the 
field of taxation, it is necessary to 
look at some specific problems. 

The most drastic change that could 
occur and one for which a great many 
taxpayers have hoped, would be the 
much discussed and highly publicized 
proposed Constitutional amendment 
to limit income and estate taxes to 
25 per cent. I don’t feel that this 
will become part of our federal tax 
system within the next five years be- 
cause the Congress has never indi- 
cated any favorable interest in it. Its 
proponents have been trying for more 
than 12 years to have enough states 
pass resolutions to require a Constitu- 
tional Convention, but 32 states would 
have to adopt such resolutions. Pro- 
ponents say that 29 states have al- 
ready done so but a Treasury analysis 
indicates that 12 of the 29 have since 
withdrawn their resolutions, with the 
result that a net of only 17 states 
seem still to be determined ta, pursue 
the measure. 

The adverse publicity the proposal 
has received recently, that is, tabbing 
it the “millionaire’s amendment,”’ 
seems to have been extremely harmful 
to its chances. 

One of the big problems that is 
affecting the Congress at this time is 
whether or not to enact any sort of 
general sales tax or manufacturer’s 
excise tax. In accordance with a 
mandate of the Senate Finance Com- 
mittee given during their executive 
deliberations of the Revenue Act of 
1951, the staff of Congress’ Joint 
Committee on Taxation has com- 
pleted a study on the feasibility of 
instituting a general sales tax. This 
study will not be released until after 
the election. 

Its findings will be implemented by 
proposals from big business that a 
considerably higher percentage of the 
total revenues be collected through 
excise taxes and a considerably lower 
percentage through income taxes. 
They would double the take from ex- 
cise taxes and in order to-do this we 
would need a general sales tax at a 
fairly high rate at either the manu- 
facturer or the retail level. 


I feel that in a period of reducing 
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taxes the Congress will not enact any- 
thing in the nature of a general sales 
tax. If extreme emergency or all-out 
war should require the need for more 
revenue, under the theory that in- 
come taxation has already closely ap- 
proached the area of diminishing re- 
turns the Congress would have to turn 
to a general sales tax for the addi- 
tional revenue needed. 

One of the economic changes of 
recent years that is worrying both the 
Treasury and the Congress is the 
trend toward more fringe benefits in 
the settling of labor contracts. These 
fringe benefits consist in pension 
plans, health, welfare and sickness 
benefits, recreational facilities, ete. 
They are given to employees in lieu 
of monetary increases, are necessarily 
something of value to the employees, 
and the Treasury and the Congress 
are therefore trying to find some way 
in which to tax them. 

There is now a sub-committee con- 
sisting of members from the staff of 
the Joint Committee on Taxation, the 
Treasury's Tax Research and Tax 
Legislative Counsel’s Office, the Chief 
Counsel’s Office and the Commis- 
sioner’s Staff, trying to work out some 
effective way to tax such benefits. 

However, it isn’t politically feasible 
and it isn’t practical, so I believe that 
fringe benefits are destined to be 
bracketed with double taxation of 
dividends and cooperatives as tax 
problems frequently talked about but 
not acted upon during the next five 
years. 

It won’t surprise me too much if 
during this five year period we get a 
radical change in the field of social 
security. Not everyone is aware of it 
but in 1950 when the Senate Finance 
Committee was in executive session 
on HR 6000, which was the Social 
Security Act of 1950 and which con- 
stituted the most far-reaching change 
in social security since its original 
enactment, the Committee almost 
threw out the entire bill and asked for 
a complete elimination of the social 
security system, to be replaced by a 
system of national old age benefits 
supported from the general tax funds. 

The correspondence that the Ways 
and Means Committee and the Sen- 
ate Finance Committee are receiving 
in respect to social security today 
shows the vast majority of taxpayers 
who are articulate enough on the sub- 
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Building dollars go further in 
today’s market—buy more house 
—when builder and owner take 
advantage of the economies and 
efficiency of prefabrication. Well- 
designed, well-engineered, prefabri- 
cated homes provide an important 
extra margin of safety for long 
term investment—are filling a big- 
ger section in America’s home mort- 
gage portfolio. Write for free book, 
“Build Better, Build Sooner.” 


902 20th St. N.W. 


ORE HOUSE 
Better Security 








PREFABRICATION 


Vv BUILD SOONER 
Vv COMPLETE QUICKER 
Vv SELL FASTER 





PREFABRICATED HOME 


MANUFACTURERS’ 


INSTITUTE 
Washington 6, D.C. 


ject to write to the Congress about it which improvements come so fast proposal in 1950. But it did get 
to be in favor of a national pension that obsolescence requires early re- through the House before being killed 
system in lieu of the social security placement. Many of the valuation in the Senate. So if they come back 
system. experts in the Bureau feel that it with a proposal to say that all such 
The very least change that we may doesn’t make much difference how _ sales produce either ordinary gain or 
expect in social security during the you depreciate—it all comes out even ordinary loss, such proposal may get 
next couple of years will be either the in the end, anyway. The voices of through. 
outright granting of benefits to per- ™any, many taxpayers are being >> Accelerated Amortization—The 
sons who are permanently disabled added to those seeking a change, and present provision for accelerated 
regardless of whether or not they one could be effected within the next amortization of defense facilities will 
have reached the age of 65, or a_ five years. probably not be in existence after 
freezing of their benefits at the time yy Section 117-J is the one-way the middle of 1954. 
they become disabled to be payable street for taxpayers—That is the sec- >> Filing Tax Returns—Individuals 


at the age of 65. 
It is probable alse that if the social 


tion that permits the sale of real 
property or personal property used in a 


in business and partners generally 
compute their profits on a quarterly 


security system is continued, coverage trade or business, and if a gain results basis, so would like to have the 
will continue to be broadened and jt js a capital gain; if a loss, itisanor- March June 15 and Sept. 15 
probably the definition of “employer” dinary loss. In the Revenue Act of dates for filing estimated returns 
will be changed from one hiring eight 1950, the Treasury tried to get Con- ¢ach moved up a month to April 15 


or more employees to one hiring one 
or more employees. 

So much for general trends; now to 
get at some specific items: 
>> Depreciation—Even the valuation 
experts in the Bureau agree that the 
Bureau’s Bulletin F as a basis for 
determining depreciation rates is out 
of date. It fails to take into account 
accelerated use of the machinery and 
equipment, or the modern age in 


gress to change this provision. But they 
attacked it the wrong way. They tried 
to have either loss treated 
as capital gain or loss. But capital 
losses are deductible only from capi- 
tal gain, and a lot of companies, 
notably railroads, have a lot of such 
sales, but no capital gains against 
which to offset the losses. It was the 
knowledge of this inequity that 
caused the Congress to reject the 


gain or 


July 15, 


and Oct. 15. The request 
seems reasonable, and may be granted. 
>> Withholding on Dividends and 
Interest—The Treasury will still be 
looking for legislation to permit with- 
holding on dividends and _ interest. 
The last time they tried it, the Con- 
gress refused on two grounds: (a) It 
would require more reports and more 
record-keeping for the corporations 
paying the dividends and interest, 





When 


American 


in 1936, 


Title and Insurance 
Company wrote its first insurance policy 
its combined assets were little 


CONSISTENT GROWTH... 


... Increased Usefulness 


Scope of 


American Title 
steadily increased, too. This company is 
now licensed to write title insurance in: 


service has 


in excess of $110,000. Today these 
assets are in excess of $3,000,000.00. Arkansas Minnesota 
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and (b) it would deprive some non- 


profit organizations (hospitals, ete 
that are liable for 
dends, of their income for the greate1 


they 


not tax on divi- 


part of a year until could get 


a refund 
Che 


answer to 


has worked out an 
difficulties, 


the next try may get the provision 


lreasury 
these and on 
through 

Trends in taxation are affected by 
the Internal Revenue Bureau more 
frequently than they are by the Con- 
there three areas in 


Bureau action has been 


gress, and are 
which recent 
All three actions portend 


an area of litigation or at least uncer- 


signihcant 


tainty for the foreseeable future. 


he first of these is family partner- 
ships. The family partnership as a 
tax-saving device has been the cause 
of vigorous disagreement between the 
Bureau and the taxpayers for many 
years. Then came the split-income 
provision which eliminated the neces- 
sity for forming partnerships between 
husbands and wives. But continually 
rising rates made such partnerships 
between and children ex- 
tremely profitable, and the old hassel 


again came to lite 


The Revenue Act of 1951 


to settle the argument in favor of the 


parents 


seemed 
taxpayer. It provides that in all part- 
nerships in which capital is an in- 
come producing factor, anyone who 
fide 


got 


contributes capital is a bona 


partner regardless of where he 
the capital, and regardless of whethet 


or not he renders services 


‘LAND TITLE’ 


SERVICE 
COVERS 


However, the Bureau issued a state- 
ment purporting to clarify the situa- 
family partner- 
since the Culbertson 
Case, and before 1951. It does that 
beautifully, but it goes much farther. 
It changes completely the emphasis 
on the determination of the validity 
of the partnership from “intent to 
form a valid partnership,” the norm 
established by the Supreme Court in 
the Culbertson Case, to “what is true 


tion with regard to 


ships formed 


ow nership.” 

Under this ruling it becomes vir- 
tually impossible to form a_ valid 
partnership with a minor child. The 
partnership is not valid unless “the 
donee exercises dominion and control 
over his or her interest.” Minor chil- 
dren are deemed not to control their 
own property, and if control is exer- 
cised by a trustee in their behalf, the 
trustee subject to judicial 
supervision. The trustee’s responsibil- 
ity under State law is not sufficient, 
there must be actual supervision. 


must be 


Che second is the participation of 
a head of a household in the split- 
income Such participa- 
tion is limited to an unmarried person 
who maintains a household for de- 
pendents living in the household with 
him, and pays more than 50 per cent 
of the household expenses. The Bu- 


provisions. 


reau is about to decide that house- 
hold expenses should be distinguished 
from dependency expenses, and 


should include only expenses of shel- 


ter, utilities and food consumed on 


the premises. 
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The final feature resulted in the 
unfavorable Zenz decision in an Ohio 
District Court. The Bureau did a 
complete about-face on its own regu- 
lations and taxed a stock redemption 
as a dividend, even though all of the 
stock of the taxpayer was redeemed. 
The District Court upheld the action 
of the Bureau, but probably will be 
reversed by the Circuit Court of Ap- 
peals. Even then, however, the Bu- 
reau will persist in its new-found 
idea, and its action portends consid- 
erable litigation in this field in the 
foreseeable future. 

These are the trends- 
do you do about them? 


now what 


>> In that taxes won’t go any higher, 
and may go lower, even next year, 
you ought to draw into this year all 
the expenses, repairs, maintenance, 
etc., that you possibly can; at the 
same time defer until next year all 
of the income that you can. 


>> Observe the necessity for tax- 
planning as a year-round activity. 
Every transaction into which you en- 
ter constitutes a tax-saving opportu- 
nity. Study the tax advantages or 
disadvantages before you complete 
the transaction. 


>> Remember that Congress is a po- 
litical body. It is more likely to re- 
duce taxes or to alleviate your partic- 
ular tax problem if you ask it—but 
unlikely to do anything about it if 


you don’t. 


LANDTITLE 
CUARANTEE 








F EVER an MBA Convention had 

a theme, a central idea running 
through the discussions and the think- 
ing, then it Chicago in 1952. 
Uppermost in the minds of those who 
journeyed to the Conrad Hilton for 
four days of conventioneering was the 
VA loan. The FHA loan wasn’t ex- 
actly forgotten. The thin market, the 
discounts on FHAs 
remembered; but it was the VA mort- 
gage that took the spotlight. Reason: 
conditions in the VA market haven’t 
the better in the 
fact have 
An increase in rate 
may have looked more promising than 


was 


some were well 


changed for 
and, in 


past 


year grown pro- 


gressively worse. 


ever as the gavel came down on the 
opening session but it was an illusion 
created by the conviction in the minds 
of so many that nothing short of a 
+ per cent rate will do what should 
be done now. 

The man who could give the answer 
didn’t have it to give. T. B. King of 
the VA loan guaranty section shared 
the panel platform with other experts 
at the last session of the Convention. 
He was quizzed questioned, 
pumped and needled, with a little 
razzing thrown in. His customary calm 


and 


remained except for a brief moment 
when he wondered aloud if he would 
need “a safe conduct pass out of the 
Moderator Samuel E. Neel 


session.” 





ou Mo. SF 


It was MBA’s largest and busiest and no doubt the 
most productive but some of the questions that were 
uppermost in lenders’ minds when they came are still 
unanswered today—notably, a solution for the prob- 
lem of the V A loan and, to some extent, the FHA as well. 


well thought that he might and sent 
out for one—an “I Like Ike” button. 
King said he would add it to his 
Dewey button.) 

“Of course we know the 4 per cent 
rate has lessened attractiveness,” said 
King. “Under current conditions it is 
marginal but look at the record. In 
the 16 months since April, 1951, 
480,000 GI loans have been closed.” 
He cited current which do 
appear attractive enough all right. 


figures, 


“I say the GI program is not in the 
doldrums. You lenders have become 
more dependent on the GI program 
than you realize. 

“There is still a fair supply of pri- 
vate money going into GI loans.” 

“All right, let’s see about that,” 
said Neel. “Let’s find out what this 
audience is doing right now . . . who 
has a market for GI loans at par?” 

No hands, no yeses. 

Si Ea 

Hands went up as each price was 
named and 97 was indicated as the 
average price at which GIs were being 
disposed of. 

“Why do we have this firm resist- 
ance to a rate increase?” asked Mod- 
erator Neel. that it was a 
sin for FHAs to sell at a premium 
and now that it’s a sin for VAs to 
sell at a discount. But why this re- 


“Seems 


sistance? Indeed, why don’t we 
merge the loan sections of VA and 
FHA ... ?” Applause. 

But was the GI market as bad as 
it appeared to be? Loans are selling 
everywhere at a discount. Prices run 
95 up to 98% and maybe in some 
places in the South and Far West 
even lower prices are encountered. 

“This discount business is bad,” 
W. A. Clarke told newspaper men at 
the press conference on the central 
mortgage bank, “because in the end 
it is the veteran who pays. Nothing 
is being accomplished by holding to 
this 4 per cent rate—certainly nothing 
beneficial to the veteran. He pays 
more under this discount system than 
if the rate were made effective. The 
law gives the government the power 
to increase this rate yet it has not seen 
fit to do so. Political considerations 
are no doubt a factor... .” 

The Association put its thoughts 
into concrete terms when it passed, 
among others, the resolution which 
C. Armel Nutter, chairman of the 
Resolutions Committee, offered at the 
annual meeting. In it the VA stood 
accused of failing the veteran in his 
search for funds to buy a home by 
refusing to recognize that the VA 
rate of 4 per cent is too low in today’s 


The resolution asked the VA 


market. 





No, a rate increase for VAs isn’t in the cards, T. B. King said 
in effect when he joined the panel of experts to look into the 
mortgage future. With him on the rostrum were John F. Austin, 


Jr., Miles Colean, Walter Greene, G. D. Brooks, Samuel E. Neel, 
Guy Noyes, William A. Marcus, Neal Hardy and Alan Brockbank, 
most of whom were certain that only a rate boost will revive market. 


THE MORTGAGE BANKER + November 1952 17 





to take a forthright approach in solv- 
ing this problem “by giving an effec- 
tive rate on VA mortgages. Increased 
rates on government bonds and other 
securities now being offered have re- 
sulted in diversion of funds from the 
Veterans Administration loan market. 
“The unrealistic low interest rate 
on Veterans Administration loans is 
forcing the veteran into other and 
higher interest rate financing both 
through first and second mortgages 
with the resultant loss of benefits 
under the GI home loan program. 


“The Administration has failed to 
take a realistic approach to the diffi- 
culties of the veteran in obtaining 
funds for home purchase although 
Congress has passed a law authorizing 
an increase in the interest rate to 4% 
per cent.” 

And MBA President Aubrey M. 
Costa spelled out just what has hap- 
pened in the mortgage industry dur- 
ing the past year in his annual report. 
There has been little or no improve- 
ment, primarily because the govern- 
ment agencies which, directly or 
indirectly, exert control over a sub- 
stantial portion of the industry, still 
refuse to recognize “the economic 
facts of life” by maintaining the 


rigidly controlled interest rates for 
FHA and VA loans, he said. 


“A year ago it was the general 
belief that the attractiveness of these 
FHA and VA loans to investors might 
be enhanced by a general change in 
the credit structure during 1952. This 
belief was stated by various govern- 
ment officials and others as a reason 
or as an excuse for their failure or 
unwillingness to take any action to 
correct the basic defect in these loans: 
namely, an inadequate return to the 
investor. 

“But, month by month, the action 
of the money market has failed to live 
up to the expectations of these offi- 
cials, and to date, VA and certain 
types of FHA loans are no more 
attractive to investors than they were 


a year ago. 


>> TURN THE PAGE AROUND and 
observe the group at the opening Conven- 
tion session. Looks like a lot of mortgage 
men and it is; but based on the actual 
count of chairs set up and the known 
number registered, the group you see is just 
about half of those who were there. So, no 


doubt about it, it was a big Convention. 








“A large part of MBA’s activities 
during the past year has been in trying 
to point out the economic facts of 
life about mortgages to the various 
agency officials and to members of 
congress. This is not a subject with 
much glamour and our advice has 
frequently fallen on deaf ears. 


“We must continue to point out 
that mortgage credit is a part of the 
general credit and monetary system of 
the country; that it is activated in the 
same way as other credit operations 
are activated—by an evaluation of 
risk and a payment of interest, with 
the interest rate fluctuating according 
to the estimate of the risk and the 
availability of funds; that in a private 
market economy, the only way an 
adequate supply of mortgage money 
can be assured is to permit mortgage 
borrowers to compete freely for funds 
with other borrowers. 

“While these principles were orig- 
inally recognized by the Federal Gov- 
ernment and by Congress, they are 
apparently not so recognized today. 
Too frequently today, a measurement 
of risk tends to be replaced by an 
official judgment of need; and_an 
effort is made to determine an interest 
rate and other 
by what is necessary to attract private 
investment, but by an official judg- 
ment of what an interest rate ought 
to be, regardless of market and con- 


mortgage terms, not 


ditions. 
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“It is this philosophy which shows 
up in the decision to continue VA 
interest rates and rates on defense 
housing mortgages insured by FHA at 
a point which is too low to attract 
private investors and it is this philoso- 
phy which continues to demand addi- 
tional funds for the Federal National 
Mortgage Association to purchase the 
loans which private investors will 
not buy. 

“The socialistic public housing pro- 
grams continue to expand and use up 
substantial amounts of investment 
funds that otherwise might find their 
way into the mortgage market. The 
continuation of rent controls and the 
increasing volume of public housing 
units discourage the investment of 
private capital in rental housing.” 

And incoming MBA president 
Brown L. Whatley told the Conven- 
tion that the VA is, in effect, denying 
the veteran the privileges and benefits 
which congress intended he should 
have. 

“Not only is the veteran now denied 
the full benefits of the GI loan pro- 
gram by reason of adherence to an 
ineffective rate, but the government 
has been forced to further fan the 
flames of inflation by deficit financing 
through FNMA and direct lending. 

“The overall policy of the govern- 
ment involving both the FHA and 
VA lending practices and policies, has 
made it impossible for FHA to make 








its rate fully effective in connection 
with the current program of defense 
housing, as well as for general hous- 
ing needs because it was impractical 
to adjust the FHA rate without fur- 
ther embarrassment to the GI pro- 
gram. 

“If government policy will now 
admit that we have supplied the emer- 
gency demand for housing brought 
about by the acute shortage following 
the war, and if those responsible will 
agree that effective interest rates are 
the order of the day, and further defi- 
cit financing is thereby avoided, it 
will substantially assist in the effort 
to maintain the delicate balance of 
the nation’s economy and thereby help 
to prevent wild inflation or deflation. 

“The question of whether this can 
be done, however, in the face of poli- 
tical expediency is today the most 
burning question we have before us. 
The next administration in any event, 
must face up squarely to the question 
of whether we will have more inflation 
or whether we shall undertake to skill- 
fully and effectively, and perhaps with 
some degree of sacrifice, control the 
trip back down the spiraling road to 
a sound economy.” 
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enomic facts of life 1 good program” 


George H. Dovenmuehle 


a 


Aksel Nielsen 


Your Committee submits” 


FHA Commissioner Greene Thinks We May Be Right 
About Some Changes but Not About a Higher Rate 


HA took a back seat at the Con- 

vention—well, maybe not a back 
seat but it got no further into the 
spotlight than the edge. But that was 
no indication that all was well in this 
side of the business.* Rate increase 
here? No, said FHA Commissioner 
Walter Greene, making his first ap- 
pearance with MBA as the top man 
in the mortgage insuring agency. He 
did not “foresee any change in FHA 
maximum interest rates during the 


present calendar year.” 


FHA is interested only in an ef- 
fective rate, whatever that rate might 


be 


We have seen the mortgage money 
market tighten up considerably. We 
know that some investors are—upon 
occasions—buying high grade indus- 
trials in preference to FHAs 


We will not contend that the large 
volume of applications we have been 
receiving under existing interest rates 
is indicative of a completely desirable 
geographical distribution. Actually, it 
is not. We find that the market is 
slow to accept FHA paper at par in 


some communities 


On the other side of the ledger 
we find an increase of 22 per cent in 
applications during the first eight 
months of this year. We also find 
that when the market does ask for a 
discount on FHA paper it is not in 


excess of our allowable fees 


After careful study of all indices, 
I do rot foresee any change in FHA 
maximum interest rates during the 
present calendar year.” 


*MBA's resolutions did not mention FHA but 
concentrated their recommendations on VA and the 
sale of public housing authority bonds 
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The outlook for new construction 
for the remainder of this year and 
1953 can be described as good based 
upon FHA figures, Greene declared. 
He said that total starts for this yea 
and next should run between 1,000.- 
000 and 1.100.000 units. 


FHA ought to hike the rate was one 
of a number of remarkably positive 
recommendations which G. D. Brooks, 
vice president, The National Life and 
Accident Insurance Company made 
at the Thursday session. 


The FHA rate should be increased 
from 44% per cent to 44%, the VA 
» and build- 


rate from 4 per cent to 4! 
ers will have to provide better housing 
at more moderate prices if a market 
for anything approaching a million 
housing units annually is to be main- 
tained, was the nub of the recom- 
mendations. 


“Mortgage loans today no longet 
offer the yield advantage necessary to 
make them attractive as compared 
with other securities when life insur- 
ance company home office expense 


Maurice A. Pollak 


“Chicago MBA greets you” ‘We welcome you’’ 


1. 





Mayor Kennelly 


and probable principal losses are con- 
sidered,” Brooks declared. “What is 
the answer? It is in the ability and 
willingness of everyone connected with 
the mortgage banking industry, the 
mortgage banker, the government 
lending agency official and the build- 
er to cooperate in efforts to reinstate 
the real estate loan to its former high 
place in the favor of investors. 

“My suggestions for FHA Title I], 
Section 203 loans are that the interest 
rate be increased to 42 per cent; that 
the debenture rate be increased to at 
least 234 per cent and the debenture 
maturity be limited to a maximum of 
20 years; that possible ‘waste’ charges 
be limited to a reasonable amount; 
that a realistic allowance be made for 
foreclosure expense; and that a rea- 
sonable cash equity be required of 
borrowers. 

“My suggestions for VA Section 
501 Loans are that the interest rate 
be increased to 442 per cent; that the 
appraisal system be improved; and 
that a reasonable cash equity be re- 
quired of borrowers. 

“And for conventional loans my 
suggestions are that loans be made on 
the basis of stabilized or reasonably 
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Ben H. Wooten Sumner H. Slichter Laurence F. Lee Raymond M. Foley Leslie H. Cook 


‘Depressions come unannounced” **$60 billion a year’’ “Freedom the issue” *‘As far as we can go” “A forward step’ 


normal values rather than solely on thing approaching 1,000,000 housing than the allowance, if any, that is 


the basis of current costs; that maturi- units annually is maintained. made by FHA; the application of 
ties be shortened to provide more “I am often asked if I do not ‘waste’ charges is possible under the 
rapid amortizations; and that interest consider FHA loans as riskless invest- administrative regulations of FHA. 
rates be increased to compensate for ments and why I worry about such “Even the U. S. Treasury, afte1 


the extra life insurance home office things as debenture rates, foreclosure pursuing an unrealistic easy money 
expense and the extra hazards relat- expense allowances, ‘waste’ charges, policy for years, has finally realized 


ing to mortgage loans as compared etc. that it must compete in the market- 
with other types of securities. “I certainly do not consider FHA place with others for money necessary 
“I firmly believe the mortgage loans to be riskless investments be- to finance the everrecurring Federal 


banker must provide better loan serv- cause principal losses can be sustained deficit. The Treasury was recently 
icing to investors in return for the through any one or all of the follow- required to offer the highest interest 
service fees he receives if the loan ing sources: The debentures that are ate on short term certificates that has 
correspondent system is to be pre- received in exchange for foreclosed been offered in more than 20 years 
served. I also believe that the builder properties may have a market value 
must provide better housing at more substantially below par; foreclosure 


moderate prices if a market for any- expense is almost invariably greater 9 
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Continued on page 27) 
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SOME WHO WERE THERE 

A Convention is nothing more than some 
people getting together to talk about and 
listen to the things that interest them most. 
The more people, the more talk and the 
more there is to listen to. The Mortgage 
Banker camera used to get around and put 
on the record quite a number of events and 
episodes worth remembering. The meetings 
are bigger now and the camera can’t get 
around quite as much as it did. Anyway, 
these shots show some of those who were 
there. 

Left section, 


first, Frank E. 


going down, 


THE MORTGAGE BANKER + 
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24 


>) 


a 
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if if \ 


Denton, Miami, and James H. Kidd, Jack- 
sonville, Fla., with Samuel E, Neel, Wash- 
ington, D. C. Next, Aylett J. Buckner, 
New York, Roy P. Bennett, Houston, and 
Edward C. Greene, Dallas. Then Albert A. 
Savill, Gary, Ind., and Frank A. Schmectel, 
Indianapolis; Thomas E. Lovejoy, Jr., and 
Ralph P. Schabert, New York. 
Continuing the tour of faces, that’s Willis 
R. Bryant, San Francisco, Lindell Peterson, 
Chicago, Don Hedlund, Seattle, and L. R. 
Giegerich, New York. Then Robert M. 
Morgan, Boston, Maurice R. Massey, Jr., 
Philadelphia, Carton S. Stallard, Elizabeth, 


1952 










N. J., John F. Austin, Jr., Houston; Arthur 
Rosenlund, Philadelphia, and Everett Matt- 
son, Dallas. 

Now back to the top for the right hand 


section and it’s, first, W. C. Weaver, Jr. 
Nashville, with E. E. Murrey of his home 
town and D. Richard Mead, Miami Beach. 
Then Peter A. Miesbauer and Victor A. 
Penn, Milwaukee; Ralph M. Picken and E. S. 
Bassett, Rockford. Keep going and it’s Ken- 
neth R. Morford, Seattle, E. R. Haley, Des 
Moines, Edward F. Lambrecht, Detroit, and 
Howard S. Bissell, Cleveland. Then Lee 
Thompson Smith, New York, Guy T. O. 


























Fort 


and 


Hollyday, Baltimore, Jack Rattilsin, 
Worth, Wm. O. Hayes, Baltimore, 
Frank J. Owen, Jr., Pittsfield Mass. 


And at the bottom an interesting father- 
and-son group: E. H. Grootemaat of Mil- 
waukee and his son; Homer C. Bastain, 
Wichita, with son H. Marvin Bastain (with 
John C. Hall of Birmingham sandwiched in 
between), and C. P. Kennedy, Cincinnati, 
and son E, C. Kennedy. 


Now, to some more we put on the record 
on page 25, run down the left hand panel 
with, first, M. F. Townsend, John Little- 





Irving Howe, and Edw. P. 


wood II, T. 
Seaton, all of Philadelphia. Keep on and 
that’s H. E. Peterson, Richmond, W. A. 
Clarke, Philadelphia, and Peter V. Cloke, 
New York. Then G. D. Brooks, Nashville, 
Norman H. Nelson, St. Paul; Paul M. 
Jones, Kansas City, and W. L. King, Wash- 
ington, D. C. Then Lowell Baker, Port- 
land, Ore.; and, left, John D. Scully, New 
York, and D. Richard Mead, Miami Beach. 
Then Claude E. Meyer, New Orleans, 
Walter E. Travers and Frank Kennett, New 
York; and Frank Givaudais, Douglas L. 
Black and Robley J. Gelpi, New Orleans. 


THE 





Up to the top now for the right panel, 
down, Laurence F. Lee, president of the 
U. S. Chamber, Aksel Nielsen, Denver, 
Don Hedlund again, and Clyde Kistler, 
Miami. Next, Earl Linn, Des Moines, 
Walter C. Nelson, Minneapolis, and, once 
again Howard S. Bissell, Cleveland. 

Then C. D. LeBey, Atlanta, W. C. Fri- 
man, Tulsa, Joseph M. Downs, Columbus, 
and W. W. Wheaton, Columbus. Then 
R. M. Christian, Richmond, Frank Bell, 
Washington, D. C., Ferd Kramer, Chicago 
and Wallace Moir, Beverly Hills, Calif. 

(Continued next page) 
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>> OTHERS WHO WERE THERE: Directly above, MBA Vice President 
W. A. Clarke again with Past President R. O. Deming, Jr., Oswego, Kan.., 
and to the right of them W. G. Wallace, Minneapolis, and Murray L. Jones, 


Baltimore. 


Now, down the left panel, Ralph M. Livingston, New York; Paul M. Jones, 
Kansas City, and Jack Merriman, Kansas City. Next, Paul Swett, Jr., Balti- 
more, Robert Tharpe, Atlanta, and Thomas E. Lovejoy, New York. Then V. C. 
McNamee, Fort Worth, Allyn R. Cline, Houston, and Lester Weison, Houston. 
Then two MBA past presidents, Milton T. MacDonald, Wilmington, and 
Owen M. Murray, Dallas, with J. W. Jones, Dallas, center. At the bottom 
a study in varying degrees of merriment, H. Duff Vilm, Indianapolis, C. P. 
Kennedy, Cincinnati, and Frank L. Wilkinson, Kansas City. 


Texas MBA Annual Meet 
Will Be May 7 and 8 


The 1953 Texas MBA annual con- 


vention, which in recent years has 


almost become a national meeting 
sponsored by the Texas group, is an- 
nounced for Dallas on May 7 and 8. 
Chat’s Thursday and Friday and in 
are likely to be 


MBA 


series of meetings which will be in full 


some way these dates 


correlated into the extensive 


swing at that time. In any event, the 


time and place for the Texas event 


are set so mortgage men from other 


sections of the country who look for- 
ward to it can mark their calendars 
now and make their plans accordingly. 

Che hotel is Adolphus but some of 
the functions will be at the Baker. ] 
DuVal West of the Jones-West Mort- 
gage Company, Dallas, has been named 
Convention chairman by H. A. Crabb. 
H. A. Crabb & Company, Houston, 
and Texas president this year. Plans are 
well along on the program and, as in 
previous Texas conventions, the social 
emphasized right along 
with both 


done to perfection as 


side will be 
with the business portion 
likely to be 


those who have attended these meet- 


Last group page 25, W. C. Friman, Tulsa, 
Paul M. Jones, Kansas City, R. B. Miner, 
Boston, R. L. Harrison, Oswego, Kan., 
W. C. Weaver, Jr., Nashville, Byron T. 
Shutz, Kansas City, and J. H. Magee, 


Boston. 


ings well know. There will be a ladies 
luncheon, a joint luncheon for the 
ladies and the men, a final banquet 
and dance and a fancy dress ball of 
some kind. The ladies luncheon will 
feature a style show sponsored by 
Dallas’ famed Neiman-Marcus store. 
The business side of the program has 
been tentatively planned and will, says 
DuVal West, cover all the principal 
matters of interest in the mortgage 
industry at the moment. 


OBITUARY 


Harry C. Peiker, for many years a 
member of the MBA Board, died sud- 
denly at his home at 530 Park Avenue, 
New York, on October 7. He was a 
member of the executive board of 
Feist & Feist and was formerly deputy 
general manager of HOLC. He was 
a native of Kansas and graduated 
from Wooster College in Ohio and 
the Columbia University Law School. 
In his early life he was vice president 
of the Guarantee Joint Stock Loan 
Bank in Wichita and later vice presi- 
dent of the Exchange Trust Company 
in Tulsa. He was with HOLC from 
1934 to 1940 when he joined Massa- 
chusetts Mutual Life Insurance Com- 
pany, leaving that institution to join 
Feist & Feist. He attended the 1952 
Chicago convention, dying only a few 
days after his return to New York. 









































In the 
every possible assistance to FHA in its 


coming year we should offer 


efforts to further streamline its titles, 
rules and regulations and to revise its 
standards of construction and design 
to enable it to better keep pace with 
public needs and public acceptance 
of improved methods 


FHA can 


and 


best preserve its tortu- 


nate enviable position among 


rovernment agencies as a successful, 


self-supporting arm of government, 


with great accomplishments to _ its 


credit, and which has served the coun- 
try well in depression, recovery and 
war, if it will confine its activities 
henceforth to economically sound and 
with 


practical home financing, ade- 


quate equity requirements and ef- 
fective interest and debenture rates 


still 


out ol 


a possibility of our 
the 
with a sound and a constructive pro- 
that the 
economy, freedoms 


“There is 


situation 


coming present 


nation’s 
and 


ram will support 


protect oul 
at the same time permit private and 


public enterprise to work together 


‘We shall undertake to pursue our 
study of the proposed central mort- 
vage bank with every determination, 
to come up with a vehicle which will 
provide the much needed stabilization 
market which 
a minimum of bureaucratic 


for the and 


will have 


mortgage 


lirection and control. Because of the 


great need for such an instrumen- 
tality and in view of the apparent 
attitude of many of our leaders in 
government, it would now appear 


that the time is propitious for the 
accomplishment of this objective.” 

On the outlook Whatley 
aid 

‘Today there little 
doubt but that the post war housing 
now been completely 
although the total 
funds going into the mortgage market 
have during 1952 to 
date than for the same period during 


building 
seems to be 
shortage has 
and 


overcome, 


been vreate! 
1951, the volume of residential mort- 
the next 
years will probably continue to de- 


cage business for several 


cline from current peak levels.” 


Committee for Mortgage Market Stabilization 
Meets with Nielsen Chairman; Study is Planned 


The Committee for Study of the 


Stabilization of the Mortgage Market 
this vear 


is a new Association activity 


although its appointment was an- 
nounced prior to this year’s Conven- 


And it is likely to 


activity 


tion become an 


important because it has as 


its goal a determination of the pos- 
sibilities for organizing a central mort- 
gage banking system, or central bank, 
which might be described as similar 
to the federal reserve system in com- 
mercial banking or the federal home 
loan bank in the savings and loan as- 
field. The 


this committee will 


sociation investigation 


which make will 
begin with a comprehensive research 
a technical organiza- 


study for which 


tion will be employed. Committee 
members, named by Mr. Costa, in- 


clude Aksel Nielsen, president, Title 


Guaranty Company, Denver, chair- 
man; Harry Held, vice president, 
Bowery Savings Bank, New York: 


Milford A. Vieser, vice president, Mu- 
tual Benefit Life Insurance Company, 
Newark; James W. Rouse, president, 
‘he Moss-Rouse Company, Balti- 
more; Franklin D. Richards, Franklin 
D. Richards and Associates, Washing- 
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ton, D. C.; John F. Austin, Jr., presi- 
dent, T. J. Bettes Company, Houston; 
Ferd Kramer, president, Draper and 
Kramer, Chicago, and George 
H. Dovenmuehle, president, Doven- 
muehle, Inc., Chicago. W. A. Clarke, 
president, W. A. Clarke Mortgage 


Inc.. 


Co., Philadelphia and MBA vice pres- 


ident, President Brown L. Whatley 
and Mr. Costa will serve as ex officio 
members. 

In making the appointments, Mr. 
Costa said “that the mortgage lending 
system has 
many 
A central mort- 


needs a central banking 
long been the 
within the industry. 
gage bank would act to stabilize the 
mortgage structure under all kinds of 
The mortgage 
as an investment medium now enjoys 
a far greater liquidity than it ever had 
in the past. FHA and VA loans now 
ignoring 


contention of 


economic conditions. 


have a nation-wide market 
for the their 
tively unattractiveness as compared to 
type and 
other investments because of their rig- 
the 


moment present rela- 


conventional mortgages 


idly frozen interest rates below 
present market level. 

“Of greater significance to the coun- 
try generally is the prospect that with 
establishment of a mortgage 
bank the government’s heavy burden 
in this field could be largely or en- 
tirely eliminated. The federal 
‘mment in recent years has poured 
millions into so-called emergency and 
‘stand-by’ agencies in the mortgage 
field such as the RFC Mortgage Com- 
pany and the Federal National Mort- 
gage Association. A central mortgage 
bank could make this 
heavy federal burden. 


central 


gov- 


unnecessary 


“The Association’s investigation into 
the possibilities of such a bank begins 
with no pre-conceived conviction as 
to whether it is necessary or not. All 
possibilities will be analyzed.” 





The mortgage market stabilization committee gets together for its first meeting. Seated, 
left to right, W. A, Clarke, Chairman Aksel Nielsen, Aubrey M. Costa, Brown L. What- 
ley, Franklin D. Richards and James W. Rouse. Standing, Ferd Kramer, John F. Austin, 
Jr., and Washington Counsel Samuel E. Neel, Committee secretary. Missing from photo, 
committee members Harry Held, New York, Milford A. Vieser, Newark, and George H. 


Dovenmuehle, Chicago. 


1952 


Chis Committee will continue its 
work until some definite conclusions 
are reached, whether that be one yea 
or longer. Chairman Nielsen, after 
the committee’s first meeting during 
the Convention, said that he hopes 
some results will be ready within six 
months but added that what is 
planned here is a comprehensive de- 
tailed study of the possibilities of or- 
ganizing such a bank, its chances of 
success, whether in fact such a project 
is needed or not and a plan which 
will have to be followed if such action 
is taken. Nothing like it has ever 
been undertaken before although 
other groups in fields allied to mort- 
gage lending and investing have long 
suggested that such a bank is needed. 

First move in this activity will be to 
retain the research and analytical per- 
sonnel who will conduct the survey. 


>> PEOPLE AT PARTIES: When 
Conventions get as large as the an- 
nual MBA affairs seem to have be- 
come, social events are no longer just 
mere sidelights. Instead they are big 
business. At Chicago there were no 
less than 40 large scheduled events 
with no telling how many smaller in- 
formal get-togethers. In the panels at 
the right the camera looked in on the 
Mortgage Bankers Legion dinner and, 
going down the line top to bottom, 
there is, first, the George H. Doven- 
muehle table, the same for Allyn R. 
Cline, Houston (he was up at the 
head table presiding over the festivi- 
ties as Legion Grand Marshal), then 
the Byron T. Shutz table. Fourth shot 
is the speakers’ table and, left to right, 
MBA Secretary George H. Patterson, 
Samuel E. Neel, W. A. Clarke, Aubrey 
M. Costa, Grand Marshal Cline, 
newly-elected Marshal Wallace Moir, 
President Brown L. Whatley, Milton 
T. MacDonald and (“what’s that guy 
doing up there?”) your editor, who 
ain’t sure how it happened. Bottom: 
the Legion at dinner. 


FOR SALE 
One Burroughs Typewriter Ac- 
counting Machine, Style 78 06 78, 
Serial Number A866599. Machine 


in excellent condition. 


AIKEN LOAN & SECURITY COMPANY 
119 North Dargan Street 
Florence, South Carolina 

















LOANS LO——, 


HOSPITALS * CHURCHES « SCHOOLS 


COMMISSIONS TO CORRESPONDENTS 


B. C. ZIEGLER covrany 98 vEaRs 


WEST BEND, WISCONSIN EXPERIENCE 


Chicago Office: 39 South La Salle Street 
Address All Inquiries to Our Home Office at West Bend, Wisconsin 
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It Certainly Was a Big 
Meeting—2,340 in All 


“Is this our largest Convention?” 
inquired many members. It was. Just 
how large is indicated by the fact 
that 1952 registration was four times 
what it was in 1942. Final registra- 
tion was 2340 of which 350 were 
ladies. Compared with last year, that’s 
\ big increase for the members but a 
slight decrease for the ladies. Conven- 
tion statistics of the past decade re- 
flect the growth in Association mem- 
bership, the mortgage industry and 
the importance which member firms 
place on attending the one and only 
national forum about mortgage lend- 
ing and investing. By years the count 


has been: 


Chicago, 1942 608 
Chicago, 1943 695 
Chicago, 1944 .. 969 
New York, 1945 940 
Cincinnati, 1946 1,080 
Cleveland, 1947 1,186 
New York, 1948 1,460 
Chicago, 1949 1,600 
Detroit, 1950 1,825 
San Francisco, 1951. . .1,811 
Chicago, 1952 2,340 


Next year: Miami Beach, first time 
for Florida. It’s more than a year 
away but members may be surprised 
to know that plans for it started more 
than eight months ago and within the 
past three months have progressed 
materially. 


Wallace Moir Is Named 








You Might Like To Read— 


Members who would like copies of addresses delivered at the Chicago 
Convention are invited to write the national office, 111 West Washington 
Street, Chicago, indicating those desired. The following papers are 
available. No charge. 

Living with Security by Ben H. Wooten, president, First National 
Bank in Dallas. 

President’s Annual Report by Aubrey M. Costa, MBA President, 
1951-52. 

The State of the Economy by Sumner H. Slichter, Harvard University. 

What the Servicing and Accounting Department Means to a Mort- 
gage Banker by A. H. Cadwallader, Jr., president, Mortgage Investment 
Corporation, San Antonio. 

What the Servicing and Accounting Department Means to an Invest- 
ment Officer by L. Douglas Meredith, executive vice president, The 
National Life Insurance Company, Montpelier, Vt. 

Looking for More Profits by Thomas E. McDonald, director, MBA 
Department of Accounting and Servicing. 

Private Enterprise in Mortgage Lending by Laurence F. Lee, presi- 
dent, Chamber of Commerce of the United States. 

The Mortgage Bankers Blanket Bond by Leslie H. Cook, Leslie H. 
Cook, Inc., Chicago. 

Servicing the Delinquent Account, addresses on the subject by H. G. 
Murphy, Connecticut General Life Insurance Company, Hartford; 
Everett Livesey, The Dime Savings Bank, Brooklyn; and T. Wilbur 
Williams, Stockton, Whatley, Davin & Company, Jacksonville, Fla. 

Hazard Insurance —Investor-Servicer Cooperation Can Eliminate 
Duplication of Work by L. C. Forth, Sun Life Assurance Company of 
Canada, Montreal. 

Good Customer Relationship—a Vital Factor in Your Business by 
Lon Worth Crow, Jr., executive vice president, Lon Worth Crow Com- 
pany, Miami. 

Today's Problems and Tomorrow’s Possibilities in Building and Mort- 
gage Financing, the formal remarks on the subject by Walter L. Greene, 
FHA Commissioner, G. D. Brooks, vice president, The National Life and 
Accident Insurance Company, Nashville, and Miles Colean, economist. 








Legion Grand Marshal 


Wallace Moir, president of Wallace 
Moir Company, Beverly Hills, Calif., 
was elected Grand Marshal of the 
Mortgage Bankers Legion at the an- 
nual meeting of the society preceding 
MBA’s Chicago convention. Norman 
H. Nelson, vice president, The Min- 
nesota Mutual Life Insurance Com- 
pany, St. Paul, was named secretary 
Mr. Moir suc- 
ceeds Allyn R. Cline of Houston and 
Mr. Nelson succeeds Mr. Moir. Two 
new members were admitted to the 
Legion, Homer C. Bastian, president, 
Fidelity Investment Company, Wich- 
ita, and Jack D. Merriman, president, 
Merriman Mortgage Company, Kan- 
sas City. Total membership is now 
84, of which three, Robert S. Beachy 


Creager of Sherman, Texas, are hon- 
orary life members. Another honorary 


of Kansas City, MBA _ Secretary 
George H. Patterson and A. Y. 


$$ 
| INVEST IN WINNIPEG, CANADA... 


the Hub of a Growing Nation 











Conventional loans available at 


5V/2% and 6% with efficient 


experienced servicing. 


for the coming year. 





Members of: 

Mortgage Bankers Association of America 
Canadian Real Estate Association 
Winnipeg Real Estate Board 














A&L BUILDING 
FOUR SIXTY MAIN—WINNIPEG, MANITOBA, CANADA 
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AND STILL MORE WHO WERE THERE: D. Richard Mead, 
Miami Beach, and C. C. DeWitt, Oakland, and below W. Joss 
Johnston, Oklahoma City, and W. C. Rainford, Granite City, IIl. 


Legion member was named at this 
year’s meeting, MBA President Brown 
L. Whatley. Legion by-laws limit 
membership to those who have served 
at least one term on the MBA board 
of governors; and since President 
Whatley had previously served only 
as a regional vice president and Asso- 
ciation vice president, the member- 
ship elected him an honorary member. 
Nearly 200 Legion members and 
guests attended the 1952 meeting. 


John C. Hall Gets MBA 
Distinguished Award 


John C. Hall, vice president of 
Cobbs, Allen & Hall Mortgage Com- 
pany, Birmingham, and a member of 
the Association’s board ef governors. 
was given MBA’s annual distin- 
guished service award for 1951-52. 
This recognition is made every year 
to the man deemed to have per- 
formed the most outstanding service 
in behalf of the Association and the 
mortgage industry. The award this 
year was given for Mr. Hall’s efforts 
in membership work. He headed the 
committee which directed our 1952 
campaign that resulted in bringing 
total membership to the highest point 
in its history. Aubrey M. Costa made 
the presentation. 

Mr. Hall is a graduate of Georgia 
Institute of Technology and was for- 
merly with the Metropolitan Life In- 


surance Company. Later he was with 
Realty Mortgage Company in Bir- 
mingham and his present firm was 
organized in 1937. 


Largest Group Comprises 
MBA Committee Roster 


The largest list of MBA commit- 
tees and the largest group of commit- 
teemen will direct the growing num- 
ber of Association activities during 
the 1952-53 year. President Brown L. 
Whatley made most of the selections 
prior to the Chicago Convention and 
as a result 11 committees have had 
their initial meeting. Some changes 
and revisions are now being made and 
the complete list will be sent to all 
members shortly. 
chairmen this 


Committee year 


Right panel, President Brown L. Whatley and John O. Chiles and 
Alvin B. Cates, Sr., Atlanta. Below, Jay Zook, Cleveland, and, 
once more, Milton T. MacDonald, Wilmington, Del. 


include: Executive, W. A. Clarke, 
Philadelphia; Clinic, Robert H. Pease, 
Detroit; Educational, Lindell Peter- 
son, Chicago; FHA, John F. Austin, 
Jr., Houston; Farm Loan, Jack D. 
Merriman, Kansas City; Federal Leg- 
islative, George H. Dovenmuehle, 
Chicago; Finance, Norman H. Nel- 
son, St. Paul; G.I., James W. Rouse, 
Baltimore; Membership, Robert 
Tharpe, Atlanta; Membership Quali- 
fications, John C. Hall, Birmingham; 
Mortgage Servicing, William I. De 
Huszar, Chicago; Policy, Milton T. 
MacDonald, Wilmington; Research, 
A. H. Cadwallader, Jr., San Antonio; 
Resolutions, William L. King, Wash- 
ington; Washington, Dean R. Hill, 
Buffalo; Ways and Means, Byron T. 
Shutz, Kansas City; Younger Men’s 
Activities, Robert S. Waples, Cedar 
Rapids. 





167 Branch Offices 





Be WELL INFORMED on Borrowers 
RETAIL CRE DIT COMPANY 
PERTINENT Reports 


Facilities for prompt URBAN and RURAL Reporting Anywhere 
in United States, Canada, Cuba and Mexico 
Write for Outline of FACILITIES in your Territory 


RETAIL CREDIT COMPANY : 90 Fairlie Street - Atlanta 1, Georgia 
Files om 24,000,000 persons 
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- IRIDIANS, proud of their state 
and what it has to offer mortgage 
investors, and particularly proud that 
MBA had come to Florida for the 
man to head the Association, decided 
that something special—typical of the 
ways things are handled in this won- 
der commonwealth—should be done 
at the Convention to emphasize their 
opinion. They had the vehicle to do 
just that in the newly-organized and 
Florida Mortgage 


Association, the first state- 


smoothly-running 
Bankers 
wide organization of Florida mortgage 
ven. On the third day of the meet- 
i this new Florida MBA was host 
it a reception honoring President 


Whatley 
ine the Convention was invited and 


Brown L Everyone attend- 
it appeared that just about everyone 
acct pted Scene was the Conrad Hil- 
ton’s huge ballroom. It was no accli- 
dent that MBA 
cepted the Southerners’ 
were reminded that it’s “Miami Beach 


n 1953” 


members who ac- 
hospitality 


because that is where the 
next annual MBA Convention will be 
held This is also another first for 
Florida—the first annual meeting in 


that state 


Officers of the new MBA who had 
a hand in arranging the tribute to 
he Association’s new president were 
John A. Gilliland president, Jackson- 
ville, and Dave A. Moylan, Panama 
City; Eugene Knight, Tampa; R. T 
lucker, Orlando, and Frank E. Den- 
ton, Miami, all vice presidents. W. H. 
Speir, Jacksonville, is secretary-treas- 


urel 


Directors in addition to the officers, 
are Harry E. McCardell, Jr., St. 
Frank W. Reed, Orlando: 


Petersburg : 


F bouida MBAHonors 
President 


Charles R. Dorsey, West Palm Beach, 
and A. H. Grant, Dunedin. 


>> AMONG THOSE PRESENT: 
On the opposite page The Mortgage 
Banker camera has made a record of 
some of the well over a thousand who 
accepted the Florida MBA’s hospi- 
tality. In the left hand panel, going 
Aubrey M. Costa smiles in 
company with two of the attractive 
ladies, Mrs. T. T. Hyde, III, Rich- 
mond and Mrs. Rhea Austin, secretary 
to President Brown L. Whatley. Next, 
the J. DuVal Wests of Dallas with 
VA Loan Guaranty Director T. B. 
King. Then the Aksel Nielsens of 
Denver with Past President Charles 
A. Mullenix of Cleveland. Then, the 
Joseph W. Davins, Jacksonville, Paul 
Whatley, Miami, and the J. W. Wests 


down, 


of Dallas. And then Norman H. Nel- 
son, St. Paul, the A. E. Soniats, Ft. 
Worth, Pat L. Davis, Ft. Worth, and 
Edward L. Stanley, Philadelphia. 
Right panel, top to bottom, the John 
D. Yates, Jacksonville, and below 
that, John Austin of the same city 
with Mrs. Brown L. Whatley and 
John C. Hall of Birmingham. Then 
Mr. and Mrs. Perry S. Bower, Winni- 
peg, and the Wallace Moirs of Beverly 
Hills, Calif. 

Then, William A. Marcus of San 
Francisco, regales a group with what 
appears to be a funny story and in 
the group are W. L. King, Washing- 
ton, D. C., G. D. Brooks and W. C. 
Weaver, Nashville, Mrs. King, and 
Owen M. Murray, Dallas. And in the 
lower photo MBA Secretary George 
H. Patterson, Mrs. Patterson and 
Marvy Patterson. 


CHICAGO FOOTNOTES 
FNMA Two tippling “mortga- 
geers” were passing a lobby shop win- 
dow display of Fannie Mae candies. 
“Gosh!”, one said to the other, 
“Now they're in the candy business! 
What next?” 


PRIZE REMARK — (Backhanded 
testimonial for effective 
Membership Qualification Commit- 
tee.) John C. Hall, Distinguished 
Service Award Winner, in his Mem- 
bership Committee report to Board: 
“Maybe we didn’t break all records 
yn the number of new members, but 
we reached a new high in pedigrees.” 


work of 


President Brown L. Whatley receives congratulations from fellow Floridians, John A. 
Gilliland, Jacksonville, first president of the Florida MBA, and Lon Worth Crow, Jr., 


Miami. 
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Convention Is Time for 
Recognizing Good Work 


>> AWARDS: Those who have done 
the work in the year just closed are 
rewarded and recognized at the MBA 
annual Convention. At the left, the 
camera recorded some of the ceremo- 
nies. Top: Past President Owen M. 
Murray, Dallas, presents Aubrey M. 
Costa with the Association’s certificate 
of recognition for his administration 
as president 1951-52 and later pre- 
sented him with MBA’s gift of a gold 
wrist watch. 

Then Mr. Costa steps into the role 
of awarder and presents John C. Hall 
of Birmingham with the Association’s 
annual Distinguished Service Award 
for his work in membership during the 
year just closed. 

Then the New York Life Insurance 
Company, at the reception honoring 
their correspondents, presents one of 
them, Brown L. Whatley, with a scroll 
of recognition. Here Charles R. Van 
Anden, head of the mortgage loan de- 
partment, gives the scroll. Right: 
Charles V. Denning, New York. 

Another award was the one which 
Milford A. Vieser, vice president, The 
Mutual Benefit Life Insurance Com- 
pany, presented to President Whatley, 
one of the company’s correspondents. 
It is a plaque with autographs of the 
hundreds who attended the reception 
which Mutual Benefit held during the 
Convention. 

The last “award” recorded here 
for posterity shows Paul L. Whatley 
awarding a fish to Allyn R. Cline, 
Houston, with Aubrey M. Costa as- 
sisting in some undetermined way. 
This fish is a product of Florida waters 
and, according to information sup- 
plied Tue Mortcace BANKER, was 
awarded for Cline’s success as a fish- 
erman, notably at Welaka, Florida, in 
1951. 


Week following the MBA Conven- 
tion, one of the Association’s gover- 
nors was also on the receiving end of 
an award made by the National As- 
sociation of Housing Officials. He was 
Ferd Kramer, president, Draper & 
Kramer, Inc., Chicago, who was 
given the highest award of this or- 
ganization for outstanding service in 
the housing and urban redevelopment 
fields. He has headed Chicago’s Met- 
ropolitan Housing and Planning 
Council since 1943. 





Membership Campaign 
Will Start at Once 


rhere are no “seasons” for expan- 
sion of the MBA membership and the 
new 1952-53 campaign to further 
round out the organization is already 
underway. Robert Tharpe of Tharpe 
& Brooks, Inc., of Atlanta, heads the 
new membership committee and is 
busy perfecting his organization. Em- 
phasis will continue to be placed on 
the selective character of new 
bers accepted. Mr. Tharpe also plans 
to make an intensive solicitation of 
certain classifications of new members 
which are not heavily represented in 
the Association at the present time. 


mem- 


New members admitted to MBA 
include: 
ALABAMA Mobile: Rolston Realty 


Corporation, 71 St. Michacl Street, J. E. 
Rolston, president. 

CALIFORNIA 
toon, Paige & Co., 141 
Huber. 

KANSAS Kansas City: The Union 
Mortgage and Investment Company, 403 
Commercial National Bank Bldg., Robert 
A. McAnany, secretary-manager. 

LOUISIANA — Baton Rouge: Sanders, 
Miller, Downing, Rubin & Kean, attorneys, 
P. O. Box 10, Ben R. Downing, Jr., part- 
ner. Shreveport: Travis White Company, 


Beverly Hills: Hun- 
El Camino, R. R 


Inc., 531 Market St.. P. O. Box 1401, 
Travis A. White, president. 
MASSACHUSET TS—Worcester: Hun- 


toon, Paige & Co., 540 Main St., Philip C. 
O'Connell. 

MISSISSIPPI—Clarksdale: W. L. Hol- 
comb, Inc., 150 Delta, W. L. Holcomb, 
president. 

NEW JERSEY — Teaneck: Underwood 
Mortgage & Title Co., 1003 Teaneck Road, 
Michael E. Magnor. 

NEW MEXICO—Albuquerque: Moun- 
tain States Investment Corporation, 2812 
Central, S. E., Sidney S. Hertzmark, vice 
president. 

rEXAS—Dallas: Great National Life 
Insurance Company, Great National Life 
Building, 1604 Main St., Robert F. Weich- 


‘Continued column 3) 





MBA Calendar 





1952, 


Penn 


Mortgage 
Hotel, Pitts- 


December 8-9, 
Clinic, William 


burgh. 


January 27-29, 1953, Seventh An- 
nual Senior Executives Course, spon- 
sored by MBA and the Graduate 
School of Business Administration ol 
New York University. 


January 14-16, 1953, Second An- 
nual Washington Conference, spon- 
sored by MBA’s Young Men’s Activi- 
ties Committee. 


February 12-13, 1953, Mortgage 
‘linic, Conrad Hilton Hotel, Chicago. 


~ 


April 13-14, 1953, Mortgage Clinic, 
Commodore Hotel, New York. 


June 22-26, 1953, Sixth Annual 
Mortgage Banking Seminar, North- 


western University, Chicago. 


June 29-July 1, 1953, Third Annual 


Advanced Mortgage Banking Sem- 
inar, Northwestern University, Chi- 
cago. 


November 9-13, 1953, 40th Annual 
Convention, Miami Beach. 


And Clinics in 1953 in San Fran- 


and Kansas City, hotels 
dates to be announced soon. 


cisco and 








Protect Your Mortgage Investments 


WITH A “BERKS TITLE” POLICY 
BERKS TITLE INSURANCE COMPANY 


READING, PENNSYLVANIA 


AGENCIES THROUGHOUT 
PENNSYLVANIA * DELAWARE ¢ MARYLAND ¢ VIRGINIA 


BE SURE WITH BERKS TITLE INSURANCE 








Heavy Schedule of MBA 
Meetings for New Year 


MBA’s meeting program, already 
one of the heaviest of any national 
Association, will be continued during 
the next 12 months on the same basis. 
A glance to the right at the calendar 
will show the many varied types of 
which the Association will 
sponsor. Divided between educational 
meetings and clinics and convention, 
there is something to appeal to every 
type of member. Geographically they 
are well distributed to serve MBA’s 
nation-wide membership. 


meetings 


In addition to the traditional Mort- 
vage Clinics in New York and Chi- 
cago, there will be three others 
Pittsburgh, San Francisco and Kansas 
City. The Pittsburgh Clinic will be 
under the sponsorship of the Pitts- 
burgh MBA with Jesse F. Macfarlane 
of the W. A. Clarke Mortgage Co. 
as Clinic chairman. In San Francisco, 
William A. Marcus of the American 
Trust Company, who headed the 1951 
Convention committee, will again 
head the local Clinic group and in 
Kansas City Dale M. Thompson of 
the City Bond & Mortgage Company 
will be Clinic chairman. Dates and 
hotels for San Francisco and Kansas 
City will be announced shortly. 


NEW MEMBERS 
sel, vice president and treasurer. Fort 
Worth: Century Life Insurance Company, 
Century Bldg., Wm. J. Laidlaw, Jr. 


VIRGINIA — Norfolk: Mortgage Serv- 
ices, Inc., 610 Duke Street, Warren A. 
Ott, president. 

WISCONSIN—Madison: Eldon B. Rus- 


sell and Associates, 110 E. Main St., Eldon 
B. Russeil, president. 
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Brown L. Whatley Named MBA President and W. 
A. Clarke Named Vice President for 1952-53 Year 


ROWN L. WHATLEY, president, 


Stockton, Whatley, Davin & 
Company, Jacksonville, Fla., was 
elected president of MBA for the 
1952-53 term. Election was at the 


annual meeting at the Chicago Con- 


vention Aksel Nielsen of Denver, 
chairman of the nominating comit- 
tee, submitted the nominating report 


W. A. Clarke, president of the W. A 
Clarke Mortgage Company, Philadel- 
phia, was elected vice president. Other 


members of the nominating committee 


were E. R. Haley, Des Moines: 
Milton T. MacDonald, Jersey City: 
Byron T. Shutz, Kansas City, and 
John C. Hall, Birmingham 


Elected regional vice presidents in 
the 12 dis- 
tricts up for election in 1952 were: 

William L. 
& Phelps Mortgage Co., 
Em ¢ 

Edward F. Lambrecht, Lambrecht 
Realty Company, Detroit, Michigan. 

Stanley H. 
Stanley H 
phis 


those six of Association’s 


King, president, Boss 
Washington, 


Trezevant, 
& Co., 


president, 
lrezevant Mem- 

Fred J. Freiner, president, L. E. 
Mahan & Company, St. Louis. 

John F. Austin Jr., president, T. J. 
Bettes Company, Houston 

J. R. Jones, vice president, Security- 
First National Bank of Los Angeles. 

Elected to the board of governors 
for terms expiring in 1956 were: 
Underwood, president, 
Underwood Mortgage & Title Co.. 
Irvington, N. J. 

D. Richard Mead, president, D. R. 
Mead & Company, Miami Beach. 


George B. 


G. D. Brooks, manager, investment 
department, The National Life and 
Accident Insurance Company, Nash- 
ville 

Jack D. Merriman, Merriman Mort- 
gage Company, Kansas City 

Homer C. Bastian, president, The 
Fidelity Investment Company, Wich- 
ita. 

Allyn R. Cline, president, Cline 
Mortgage & 


rrust Company, Hous- 
ton. 

Harry C. Peiker of Feist & Feist, 
New York, was elected to the board 
for this term but died the week fol- 
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the Convention so that a 
vacancy now exists. 

William F. Keesler, vice president 
of the First National Bank of Boston, 
elected governor at 
to fill the vacancy in Region | 
created by the resignation of Robert 
C. Nordblom. W. L. Otis, vice presi- 
Che Otis Co., Inc., Omaha, was 
the Region 
created by the resignation of Robert 
P. McCampbell, Omaha, who recently 
joined an insurance company. James 
W. Rouse, president, The Moss-Rouse 
Company, Baltimore, was elected to 
the fill a the 
eroun whose term expires in 1953. 


lowins 


was associate 


large 


dent, 


named to vacancy in 


board to vacancy in 





W. L. King Edward F. Lambrecht 





J. R. Jones 


John F. Austin, Jr. 
= 





D. Brooks 


D. R. Mead G. 


Carl A. Robinson, president, Carl 
A. Robinson & Co., was re-elected 
president of Memphis MBA. E. R. 
Richmond, E. R. Richmond & Co., 
was re-elected vice president and 
Max Ostner, James E. McGehee & 
Co., 


urer. 


was re-elected secretary-treas- 


1952 














Allyn R. Cline W. 


F. Keesler 





S. H. Trezevant Fred J. Freiner 





James W. Rouse George Underwood 


J. D. Merriman Homer C. Bastain 


WON’T FACE THE ISSUE: Said 
MBA’s new General Counsel, Samuel E. 
Neel, addressing the 50th anniversary Con- 
vention of the Savings Banks Association of 
Connecticut, Whitefield, New Hampshire: 
“Instead of facing the issue and permitting 
VA mortgage rates to find their own level, 
which I believe would have been not 
higher than the 42 per cent permitted by 
law, the Federal Government substituted 
first a program of loans made directly by 
the VA and second, a program of pur- 
chasing VA loans with Federal funds made 
available through the Federal National 
Mortgage Association. Thus, the private 
credit system was effectively abandoned. 

“This same expedient and philosophy 
were adopted later when the designated 
interest rate for FHA defense housing 
loans proved too low to attract private 
investors. The housing agencies stubbornly 
insist on an unmarketable rate, and when 
natural market forces refuse to make loans 
at that rate—except at a discount—dis- 
counts are rigidly restricted in an attempt 
to force them to do so.” 


PENSION FUNDS 
Continued from page 11) 
components of the savings 
through pension funds. Thus, we can 
identify a $3 billion rate of growth 
in pension funds other than those op- 
erated by the Federal Government. 
Of this amount, about $800 million is 
State local 
insured plans, 


flow of 


accounted for by and 
funds, $1 billion by 
and $1.2 billion by the trusteed plans 
of corporations. By type of invest- 
ment, the distribution of the $3 bil- 
total 


foliows: 


lion may be very roughly as 


Public securities 25% 
Corporate bonds 45 
Mortgages and real estate. 20 
Preferred and common stocks.. 10 
100 


Three aspects of the influence of 
these funds on the capital market of 
1952 are worthy of special considera- 
tion. In the first place, has the flow 
of savings been enlarged and stabi- 
lized by the operation of pension 
funds? Secondly, how have these pen- 
sion plans affected the availability of 
risk as contrasted with debt capital? 
Thirdly, what are some of the impli- 
cations for the kinds of securities to 
be offered by those seeking long-term 
funds? 


Thus, the institutional character of 


Samuel E. Neel Elected 
General Counsel of MBA 


Neel, 


counsel of 


Samuel E. who has been 
Washington MBA 
he joined the Association, was named 
ceeneral counsel at the Chicago Con- 
vention to succeed Miller B. Pennell, 
partner of Pennell, Carlson and Rees, 
attorneys, and vice president of the 


since 


Mortgage Cleve- 
Mr. Pennell was elected 
eral counsel in 1937. He submitted 


his resignation more than two years 


Fraser Company, 


land. gen- 


general 
the 


remained as 
counsel this 
insistence of the board of governors. 
At the first meeting of the 1952-53 
board of governors it was reluctantly 
agreed to Mr. Pennell’s 
The board adopted a reso- 


ago but had 


during period at 


acced2 to 
request. 
lution commending him for his long 





the capital markets is continuing to 
be increased by the availability of a 
high and relatively steady flow of sav- 
ings. There is reason to believe that 
institutional investors will be less vola- 
tile in their policies and that the 
greater importance of professionally 
managed savings will contribute to 
the stability and continuity of the 
capital markets. At the 
keen competition between institutions 
should insure a highly 


gree of flexibility and fluidity in these 


same time, 


desirable de- 
markets. 

Notably in the case of trusteed pen- 
funds, there 
tendency in recent years to rely more 


sion has been a strong 
heavily upon equity securities. Because 
these trusts are growing rapidly and 
have no need for liquidity, equity 
securities have attractive as a 
means of improving the rate of earn- 


been 
ings on invested assets. As long as a 
substantial differential exists between 
the rate of return on common stocks 
and bond yields, pension trusts may 
be expected to continue their buying 
of good quality common stocks. It 
would probably take a change in the 
business climate so drastic as to cause 


Va 

I'M SORRY siR, 
YOU'LL JUST HAVE 
TO WAIT YouR TURN! 


BOSS 


(PRIVATE) 
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TWO MONTHS AGO THERE 
WAS ONE ~LAST MONTH 
THERE WERE TEN— ‘ 
THIS MONTH- Wow: 








For years the Mortgage Industry has complained that 
reporting procedures were not uniform. Now, SINGLE 
DEBIT with SINGLE CREDIT provides a means for 
universal standardization. Month-end reports, recon- 
ciliations and records should be the same for everyone. 


WHY BANKERS GET GRAY... by ZEC:0%- 
Se= ( 







SINGLE DEBIT, SINGLE CREDIT—STANDARDIZATION AT LAST! 


a real loss of confidence in the con- 
tinuity of dividends to interrupt this 


flow. Minor fluctuations in earnings 
and stock prices can be taken in 
stride. 


Trusteed plans are not the only 
new common stock buyers of impor- 
tance. Changes in the laws of New 
York State during the past two years, 
for example, have authorized life in- 
surance companies and mutual sav- 
ings banks to invest in equities. Al- 
though institutions not 
been active buyers to date, their con- 
tribution to the supply of risk capital 
is likely to be appreciable over the 


these have 


years. 

However, it should be recognized 
that purchases of stocks with retire- 
ment and pension fund assets place 
those who sell in a position to make 
speculative investments if they are so 
minded. Thus, greater fluidity and 
flexibility are being provided to the 
capital markets. If the flow of funds 
does not reach and keep afloat new 
enterprises, which is the common 
complaint, we should recognize the 
real source of the difficulty. The es- 

(Continued on page 44) 














Don't delay, install YORK RECORDS today! They are the 
foundation of the SINGLE CREDIT system. Have your 
answer ready when investors ey that you do the 
work necessary to let them use the SINGLE DEBIT system. 


WRITE TODAY FOR FURTHER INFORMATION. 


period of service in behalf of the 
organization and voted that a suitable TABULATING SERVICE INCORPORATED 
testimonial be prepared in recognition rs © eee -O. SOX 985 YORK, PENNSYLVANIA 


eposted 





of his work. 
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There’s Danger of Some Bad Legislation as a 


Result of the Shortage of FHA and VA Money 


said LAURENCE F. LEE 


President, U. 8S. Chamber of Commerce 


HE great error of the 20th century 


not alone in America—but al- 


most world-wide 
that 
else picks up the check for govern- 


is the false concep- 
tion some unknown some one 
We pride 
skill, 
industrial technique and our genius 
but these are 
almost outweighed by the cobwebbed 
thinking that federal aid of all kinds 


is the other fellow’s money. 


ment subsidies and doles. 


ourselves on our scientific our 


for invention, virtues 


When our great grandchildren take 
stock of these recent years, our gen- 
eration will have a lot to answer for. 
They are going to wonder why we 
saddled them with a sky-high national 
debt. They will read about our pri- 
vate capitalism with its abundance 
of blessings for all our people, and 
they what 
possessed us to flirt with welfare state 


are going to wonder 
ideas. 

Governmental insistence on an in- 
flexible and unrealistic rate for Fed- 
eral Housing Administration and GI 
mortgage loans has deprived many 
people of the opportunity to buy 
homes. 

It is absolutely necessary today that 
the public understands what we mean 
by governmental insistence on an in- 
flexible and unrealistic interest rate. 
The growing shortage of GI and 
FHA mortgage money has been and 
will be the basis for proposed legisla- 
Some of the bills 
the trail 


Congress. 
take us 


tion in 
would far down 
toward socialism. 

Che prospective home-buyer may 
understand that the mortgage banking 
industry favors a revision in the in- 
terest rate, but does he know why? 

If he does not know why, and un- 
less you convey the real meaning to 
him in terms that to his ex- 
perience, he is left wide open for the 
emotional clap-trap of the demagogue 
who is working for his vote 


relate 


In FNMA the government has said 
“go ahead and make private mort- 
that considerable risk 
and after they are signed and deliv- 
ered we will buy them from you.” 


gages involve 


This is a direct invitation to un- 


sound practices and can lead only to 


38 THE MORTGAGE BANKER + November 


government absorption of — losses. 
Which is another way of saying that 
the losses must be made up by the 
taxpayers in the event the risk turns 
sour. 

Here is an assumption of risk by 
the government, not by the lender, 
and a concealed and delayed subsidy. 
mitigating circumstances 
generalization somewhat 
difficult, of course. The Federal Na- 
tional Mortgage Association has a 
legitimate purpose in serving as a 
shock absorber for the private mort- 
gage market. It carries the market 
over short swings in the cost of in- 
vestment money and facilitates the 
transfer of funds from one area of 
the country to another. 

So it is not the uses of FNMA that 
need to be disputed. It is the misuses 

-and the potentials of FNMA fo 
misuse and abuse. 


There are 
that make 


The ultimate abuse of government 
power in the mortgage field is the 
direct loan. We already have this 
authorized in certain fields—in vet- 
erans’ housing, farm housing and in 
some cases of low-income rental hous- 
ing. The tendency is toward extend- 
ing the use of this device whenever 
and wherever a housing emergency 
can be detected by the sharp eyes of 
Washington bureaucrats. 

The import and danger of the di- 
rect loan is obvious. It substitutes 
bureaucratic judgment for the judg- 
ment of the market—and whenever 
we do that, we are gumming up the 
watchworks of the profit-and-loss sys- 
tem and thinning down the blend of 
freedom. 

The road map to housing socialism 
is spread before us. It begins with 
special favors to special groups and 
then extends these favors in two di- 
rections. 

First, by the inclusion of more and 
more of the population, and, second, 
by increasing the degree of govern- 
ment help. There is, of course, a 
legitimate basis for some government 
action in the housing field as in any 
other that affects the national wel- 
fare, but we must call a halt in short 
order. 
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Booms Are Going to Be 


* 

Easier to Control Now 
said SUMNER H. SLICHTER 
Lamont Professor, Harvard University 
The three principal inflationary in- 
fluences that have gained strength in 
the economy are the development of 
political control of credit policy, the 
tendency to give more and more sup- 
port to the prices of farm products, 
and the spread of automatic wage ad- 
justments based upon a so-called “im- 
provement factor” or the estimated 
annual increase in output per man- 

hour. 

What will be the net effect of these 
new deflationary and inflationary in- 
fluences upon the economy? The re- 
payments on debts, the growth of 
pension funds, and the stiff tax rates 
on personal and corporate incomes 
will limit the vigor of booms and will 
help prevent booms from becoming 
runaway. 

The effect of these three deflation- 
ary influences in limiting the vigor of 
booms will be offset to some extent by 
uncontrolled installment credit and 
real estate credit in times of boom and 
perhaps also by the policy of support- 
ing farm prices at high levels. The 
parity levels are so high in relation to 
the cost of producing farm products 
by modern methods that support oper- 
ations may occur even in periods of 
high employment. 

The absence of effective controls of 
installment and real estate credit will 
tend to make contractions more se- 
vere. The stiff progressive tax rates 
will have the opposite effect since they 
will reduce the fluctuations in in- 
comes after taxes. 





PERSONNEL 


In answering advertisements in this column, 
address letters to box number shown in care of 
the Mortgage Bankers Association of America, 
111 West Washington Street, Chicago 2, Dlinois. 








WILL RELOCATE 

Mortgage officer full knowledge all 
phases origination, processing, closing, 
warehousing, secondary market. 22 years 
experience conventional, FHA, VA, con- 
struction. Permanent, law, insurance, real 
estate. Age 44, married, family. Address 
Box 257. 


WANTED 
Man to head Collection Department in 
South Carolina of mortgage company op- 
erating in South Carolina, North Carolina 
and Georgia. Present servicing $35 million. 
Opportunity for growth in expanding or- 
ganization. Address Box 258. 


ODAY we enjoy a state of busi- 

ness activity which is called pros- 
perity by many people. Employment 
is full, production is great, income 
and wages are high, and yet some 
of us sense beneath the surface of this 
holiday atmosphere a_hollowness 
which warns us that sooner or later 
this joy ride must end. 

The easy days will not last forever. 
It is when the easy days end that we 
shall fully appreciate the reliance 
which an investment officer must 
place upon his servicing and account- 
ing department. 

Mortgage banking in the past fifteen 
years not only has increased in im- 
portance to the economy, but its na- 
ture has changed somewhat. Approxi- 
mately 70 per cent of all mortgage 
loans today are residential loans, and 
thus become an important form of 
consumer financing. Federal Reserve 
Board figures put the aggregate debt 
on one- to four-family houses on June 
30 at $57 billion, nearly three times 
the $20 billion outstanding at the 
close of the boom of the "Twenties. 

Introduction of the monthly pay- 
ment loans a generation ago has 
served to place home buying on prac- 
tically the same basis as the purchase 
of refrigerators, automobiles, television 
sets, and other articles which have 
been made possible for consumers 
largely because of the extension of 
installment buying in this country. 

The mortgage loan business has 
expanded rapidly in the past decade. 
Many mortgage bankers now operat- 
ing large businesses were too young 
in 1929 and 1930 to have the slightest 
comprehension of the problems in- 
volved in the conduct of a mortgage 
business during depression days. Many 
of them, in fact, have hardly a recol- 
lection of 1929, 1930 and 1933 when 
every bank in this country was closed 
for a few days, thus temporarily 
paralyzing the debt-paying ability of 
practically every mortgagor in the na- 
tion. I do not mean to imply that 
the same degree of depressed business 
activity will recur in the future, but 
as realists we know that sooner or 
later the rate of business activity will 
decline. Lending institutions will be 


This Is the Time for All Mortgage Lenders to 
Tighten Up on Their Servicing Procedures 
said L. DOUGLAS MEREDITH 


Executive Vice President, National Life Insurance Company 


obliged to rely upon many mortgage 
bankers the field and inex- 
perienced in adversity, and at that 
time many mortgage bankers will 
comprehend more clearly my state- 
ment that servicing is a cooperative 
process involving the mortgage banker 
and the investor. 

The alert mortgage banker is plan- 
ning upon the probability of reduced 
business activity. He 
state of 


new to 


recognizes a 
circumstances which in the 
absence of careful management will 
cost him his business. Under de- 
pressed business conditions the volume 
of new mortgage loans probably will 
fall off sharply. Commissions from 
borrowers will decline and premiums 
from lenders will disappear. Reduced 
real estate activity will reduce real 
estate commissions in his real estate 
department. Lower individual in- 


James W. Rouse, Baltimore, newly 
named MBA board member: “If 
there was a free market, VAs would 
be 44% per cent...” 


Neal J. Hardy, Assistant HHFA 
Administrator: “My guess is that 
Fanny May’s $400,000,000 will last 
well into the spring . . . The govern- 
ment certainly isn’t satisfied with the 
volume of defense housing. Lack of 
financing is the reason. Mortgage fi- 
nancing has provided for only 10 per 
cent of the defense housing; that’s 
why Fannie May is back . . .” 


G. D. Brooks, of National Life and 
Accident Insurance Co.: “Of course 
the discount comes out of the vet- 

b ] ° ” 
eran’s hide... 


Walter L. Greene, FHA Commis- 
sioner: “No discount on FHAs is 
going back to the mortgagor as far 
as we know...” 


Alan Brockbank, National Associa- 
tion of Home Builders president: “We 
need money badly, more than ever 
before five possibilities stare us 
in the face: more direct lending, more 
Fannie May, legislation of the dis- 


comes will increase his costs of collec- 
tion at a time when the volume of 
business will be declining due to re- 
duced balances, foreclosures, less real 
estate activity, and smaller commis- 
sions on real estate sales, to say noth- 
ing about reduced income from in- 
surance commissions. Of course the 
servicing of foreclosed real estate will 
at that time provide some oppor- 
tunity for use of facilities, but it is 
against days of the kind I am describ- 
ing which we must now prepare. 
This is the time to tighten up on 
our servicing when it is easy to con- 
vince borrowers that we will not tol- 
erate laxity and that they must make 
their payments more promptly. Yes, 
there will be some resentment, but I 
venture that the resentment today 
will be far less than it will be in a 
period of depressed business condi- 
tions. Furthermore, by tightening our 
servicing today we give ourselves a 
degree of latitude or leeway so that 
we may be a bit liberal or lenient with 
needy and worthy cases when strin- 


gency develops. 


count, raise the interest rate or, last, 
tell the veterans they can’t have more 
houses . . . Builders aren’t ashamed 
of their products but they certainly 
aren’t going to give plans and speci- 
fications to buyers as some are saying 
we've got todo...” 

W. A. Clarke, MBA Vice President 

to newspaper man): “Why can’t we 
get anywhere in convincing the VA 
that a rate increase is necessary? 
Did you ever try butting your head 
against a stone wall? VA keeps say- 


ing the market will ‘stabilize.’ It 

hasn’t and is worse now than 
3 

Cyan <. 


MBA 1951-52 Resolutions Com- 
mittee, C. Armel Nutter, chairman, 
in its resolution attacking the sale of 
public housing authority bonds on a 
tax exempt basis providing tax sav- 
ings not available to all tax payers: 
“The reduced interest rate consti- 
tutes a hidden subsidy for public 
housing over and beyond that origi- 
nally provided in the law establish- 
ing the public housing program which 
further subsidy is at the expense of 
the general tax payers. MBA is op- 
posed to such type of bond and urges 
the necessary steps to stop further 
sale of such tax exempt bonds.” 
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Meet MR. PRESIDENT 


yess new president reached the 
i top spot in one of the country’s 
top mortgage and real estate organi- 
zations, and now the top spot in the 
national mortgage association, by 
traveling a route that isn’t familiar to 
many mortgage men. The route was 
journalism, newspaper reporting, ad- 
vertising, publicity and even illustrat- 
ing. The record doesn’t immediately 
show anyone else who ever got to the 
mortgage lending by exactly 
this But these the 
suits which interested Brown L. What- 
life; 


earlier 


top im 


road were pur- 


his early business and 


he has lost 
thusiasm for and faith in good adver- 


ley in 
none of his en- 
tising and promotion and the impor- 
tant part they play in the success of 
any enterprise. He has put this faith 
to work in his own organization and 
thinks the could 
do a lot more of it. 


mortgage industry 


Among the items of distinction to 
note in the career of Brown L. What- 
ley, the man who will head MBA for 
the coming year—and there are a lot 
of them—is the fact that he is the 
first president of the Association from 
Florida. Another is that he heads a 
very large organization out of which 
have come some of the most progres- 
sive ideas in modern mortgage lend- 
ing. Still another is that he’s always 
looking ahead, seeking something bet- 


ter in the business or a better way to 
do something. The impression one 
gets from looking over the _ back- 


ground of his career is that “this fel- 
low certainly has had an interesting 
life.” It’s been interesting all right but 
it hasn’t been smooth sailing all the 
There 


overcome, problems to solve 


way have been obstacles to 


He’s so strong for Florida no one 
would suspect he isn’t a native which 
He was born in Alabama, in 
a town called Ashland. He 
from a prominent Alabama family 
which first settled in the eastern part 
of the state during its early history. 
His father was a merchant and op- 
insurance 


he isn’t. 
comes 


erated a real estate and 


business in Ashland and Birmingham. 
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He went to school in Ashland, then in 
Birmingham and Lineville, and later 
in LaGrange, Georgia. He graduated 
from Riverside Military Academy at 
Gainesville, Ga., and later attended 
the University of Georgia. He 
active in athletics and captain of the 
baseball But one 


was 


team at Riverside. 


Eta 


= 





of his earliest interests was journalism 
and he was editor of student publica- 
tions at prep school and college. 

He’s been a worker since he was 
old enough to work. His father had 
the idea boys ought to get practical 
experience along with school work. At 
twelve Brown was an office boy in 


MBA’s new president is an avid fisherman and he usually fishes from his 42 foot 
cruiser, the Marion, named after Mrs. Whatley. And he often brings in a big one 
such as this marlin taken on a trip to Bimini and Cat Cay in the Bahamas with Edwin 
Craig, president of National Life and Accident Insurance Company, Nashville and Frank 
Samford, president of Liberty National Life Insurance Company, Birmingham. Frazar 
Wilde, president of Connecticut General Life Insurance Company was also on the trip, 
but for some reason or other wasn’t on hand for the picture with the big marlin. 
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Birmingham. One summer he worked 
in a cotton mill. From time to time 
he was a hotel clerk, theater usher, 
motion picture machine operator and 
advertising salesman. Today President 
Whatley believes, as his father did, in 
every boy working during his school 
years. He believes such experience en- 
ables a young man to get more out 
of his educational opportunities and 
to gain a more practical application 
for the things he learns in school. 

It was on one of these jobs that 
President Whatley showed a rare 
combination of business enterprise 
and artistic ability. It seems this job 
was painting signs on barns and ware- 
houses. One was about “Dr. 
Rudd’s Livaclena” (the name seems 
descriptive enough), a patented rem- 
edy put up by a local pharmacist. 
Not long ago Brown visited his old 
and one of these 
signs on a warehouse wall. It was a 
picture of a large patent medicine 
bottle and although dated 1914, was 
still readable. Brown recalls that the 
paint cost about $50. He received 
$50 for painting it, but figures that 
he made a 100 per cent profit be- 
cause, as he recalls now, he charged 
the paint to his father’s account at a 
local hardware store with the latter’s 


sign 


home ran across 


permission, he adds. 

But journalism and the desire to do 
something in this field was always 
with him. When he was at the Uni- 
versity of Georgia he was correspond- 
ent for the Atlanta Constitution and 
during the summer vacations was in 
newspaper and publicity work there 
and other Southern cities. During two 
summer vacations he took a flyer 
along another line and managed the 
Western Georgia Fair at LaGrange. 
During those early years he showed 
his versatility in many ways. At the 
University of Georgia he was a mem- 
ber of the Glee Club, not as a singer 
he sings three notes off-key) but as 
an artist. While the Glee Club sang, 
Whatley illustrated the songs by 
drawing life size pictures. 

And it was on one of those Glee 
Club tours in Florida that he made 
up his mind to locate there after 
finishing school. 

Following LaGrange, he went to 
the Southeastern Fair in Atlanta. In 
those days at the Atlanta Fair, the 
Grand Circuit each year staged its 
racing meet of the 


closing harness 


season. As publicity agent for the 
meet, Brown arranged what was then 
an unprecedented event in horse rac- 
ing—a match-race between the cham- 
pion pacer and the champion trotter. 
Usually the two types of horseflesh 
were never entered in a single racing 
event. “Single G,” one of the most 
famous pacers of all time, was then 
driven by Pop Geers, perhaps to this 
day the peer of all harness horse 
drivers. The trotter in the match-race 
was “Peter Manning,” the fastest 
trotter of his time, and driven by 
Tommy Murphy, another figure fol- 
lowers of harness racing will recall. 
The race, which was won by “Single 
G,” established a new time record for 


and made headlines all over 


pacers 
the country. 


One of the best known enthusiasts 
of harness racing in those days was 
W. S. Harlan, a prominent lumber- 
man, stockman and farmer of South 
Alabama. Each year he spent his va- 
cation following his horses around the 
Grand Circuit. Brown’s work brought 
him in contact with this man, but he 
then little realized that later he would 
marry Mr. Harlan’s daughter. 

In those early years, President 
Whatley wasn’t interested only in the 
writing side but in illustration and 
cartooning as well—and he did pretty 
well at both. He has a large scrap 
book of newspaper cartoons and il- 
lustrations, some of which were syn- 
dicated and published in newspapers 
throughout the United States and 
Canada. At one time he thought he 
wanted to be a magazine illustrator 
and studied for a time at the Chi- 
cago Art Institute before going to 
college. 

In Chicago he had to work while 
attending school. Jobs were hard to 
find in the years right after World 





President Whatley is a man of many interests and hobbies. One is raising cocker 
spaniels, He always has a lot of them around and at the moment has four. He originally 
intended to give away three, but when the time came couldn’t part with them. Here he 
and his daughter Muffett are taking one of them swimming in the ocean. Below, the 
Whatleys and Muffet at their home at Ponte Vedra Beach where two MBA board meet- 


ings have been held. 
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War I. It was some time before he 
found work that would fit in with his 
class schedule. One night in Chicago 
he was standing in the snow looking 
into a restaurant window— it was the 
night before Thanksgiving. By then 
he had found a job but his first pay 
day was two weeks off. To preserve 
his meagre funds, he had not been 
eating too regularly and the displays 
of tempting food in the window were 
him. Sud- 


dealer ap- 


just about to overcome 
denly an old _ clothes 
proached him. Brown says the fellow 
didn’t know what a good prospect he 
had found. He offered to sell the 
fellow his They dickered 
for an hour and the deal was made. 
Brown ate a turkey dinner and from 
then on managed to eat fairly regu- 
larly while he remained in school. 


overcoat. 


He worked for a while in Chicago 
at night as front desk clerk at the 
Morrison Hotel just after it was built 
and later at the La Salle. He ushered 
in a Chicago theater and 
worked for an advertising agency. 


movie 


The following year he went to New 
York studied at the Art 
Students League. These were the 
days when the going was tough. Sol- 
diers were selling apples on the streets. 
Times hard advertising 
seemed to offer much more promise 
than art, so Brown returned South 
and re-entered the College of Jour- 
nalism at the University of Georgia. 


where he 


were and 


After college he did advertising and 
publicity work in Jacksonville and 
one to Miami Beach 
where he and an associate organized 
the first newspaper published there. 
It was the Miami Beach Register and 
was distributed in the city’s hotels. 
The sold a months 
after it was started in 1924 at a profit 
and with the money from this ven- 
ture, President Whatley went to Day- 
tona Beach where he tackled a road 
building project for a subdivision de- 


summer went 


paper was tew 


velopment. No experienced contractor 
would take the job because it was 
guarantee completion 
Brown wasn’t the 


necessary to 
within thirty days. 
most experienced contractor in the 
world but somehow managed to get 
the job done. 

In 1924, he became the executive 
manager of an organization known as 
“Believers in Jacksonville,” a civic en- 
terprise organized to point out the 
advantages the city offered to new in- 


dustry and business through a na- 
tional advertising campaign. James 
R. Stockton was president of “Be- 
lievers in Jacksonville” and later of- 
fered Brown a position with Telfair 
Stockton & Company as advertising 
manager. The Stockton Company 
was one of the oldest and best known 
general real insurance and 
mortgage firms in Florida. Brown 
joined the company during the origi- 
nal Florida boom of the 1920s, when 
Florida newspapers carried a heavy 
volume of real estate advertising. 
With the collapse of the Florida 
boom, the advertising budget was cut 
sharply and there was little money for 
it. Brown took on other responsibili- 
ties. He became sales manager and 
later took over the position of man- 
ager of the mortgage loan depart- 
ment. In 1934, when Stockton took 
over the state directorship for HOLC, 
Brown was made executive vice presi- 
dent. He directed the company’s ac- 
tivities until 1937 when together with 
one of his present associates, Joseph 
W. Davin, he resigned his position 
with Telfair Stockton & Company 
and formed Whatley, Davin & Com- 


estate, 


pany of which he was president. This 
firm, which like Telfair Stockton & 
Company, carried on extensive activ- 
ities in subdivision development, home 
building, mortgage lending and gen- 
eral insurance, rapidly developed the 
largest volume of mortgage servicing 
in Florida and had offices in Miami, 
Pensacola as well as Jacksonville. 
Whatley was elected president of 
Stockton, Whatley, Davin & Com- 
pany in 1946 when this company was 
formed through a consolidation of 
Telfair Stockton & Company, Inc. 
and Whatley, Davin & Company. The 
two firms had been friendly competi- 
tors for ten years. Each had advan- 
tages to offer the other by combining 
their operations and a strong and 
versatile organization was formed by 
the reunion, 

If any one characteristic distin- 
guishes him most, it is that he is 
progressive in his thinking. He has 
been a leader in FHA financing from 
the very start. The first 90 per cent 
FHA mortgages closed in the United 
States were on a group of houses in 
South Shores, a development of his 
Company. He has vigorously opposed 


INVEST IN THE GROWING 
MID-SOUTH 


Conventional Loans Available 
Originating in 


Tulsa, Okla., Fort Smith and 
Texarkana, Ark., and Shreveport, La. 


REPUBLIC MORTGAGE CO., INC. 


Cc. LAUGHLIN, President 


19 N. 7th 


Phone 2-7233 


Fort Smith, Arkansas 








HARTFORD 
CONNECTICUT 


234 MIDDLE ST. 





WE ORIGINATE & PURCHASE LOANS 
IN NEW ENGLAND STATES 


Now Placing FHA-VA and Conventional Loans 


WE MAINTAIN OFFICES IN 


PROVIDENCE 
RHODE ISLAND 


HOME OFFICE 


CLIFFORD L. SWAN CO., INC. 


BURLINGTON 
VERMONT 


PORTLAND, MAINE 
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public housing in Jacksonville and 
thinks that private enterprise, if 
proper financing is made available, 
can do the job better and cheaper 
than the government. He has con- 
stantly encouraged the use of new 
materials and designs in housing and 
his company has built and financed 
several thousand homes. 


He is a firm believer in good adver- 
tising and strong customer relation- 
ships and each year the firm’s budget 
includes a substantial amount for this 
purpose. His company has on several 
occasions been nationally recognized 
for the outstanding merit of its adver- 
tising. He personally supervises the 
advertising program of the company 
and can still find time to write an 
advertisement and make the layout. 


When the insured mortgage loan 
servicing account of his company de- 
veloped into considerable volume, he 
experimented with several types of 
accounting systems, one replacing an- 
other as the volume increased. He 
was one of the first people of the 
country to see the possibilities of 
punched card tabulating machines 
for handling mechanically, instead of 
manually, the vast amount of detail 
connected with FHA monthly pay- 
ment loans. He tried unsuccessfully 
for several years prior to and during 
World War II to obtain IBM ma- 
chines; but because all available ma- 
chines were needed by the services 
and government agencies, they were 
not available until 1946. Without the 
benefit of the experience from any 
similar applications of these machines 
to mortgage servicing, the company 
worked out its own system which has 
been constantly improved ever since. 
Numerous mortgage servicing com- 
panies have now adopted the punched 
card machine accounting. Whatley 
and other members of the Stockton, 
Whatley, Davin & Company organiza- 
tion have discussed their system of ac- 
counting at various MBA clinics. 

President Whatley has always taken 
a part in civic activities. In 1932 he 
was elected as a member of the Board 
of Public Instruction of Duval County 
and for twelve years served as a mem- 
ber and chairman. During his three 
terms on the School Board he stead- 
fastly opposed the unionization of 
school teachers because he felt that 
school teaching, as one of the oldest 


and most honorable professions, 
should be kept so. He successfully 
advocated substantial salary increases. 
He also greatly enlarged and im- 
proved the physical plant of the 
school system, completing many new, 
modern schools throughout the 
county. 


In 1943 he was president of the 
Jacksonville Board of Realtors and in 
1945 president of the Jacksonville 
Chamber of Commerce. Since 1944 
he has been Chairman of the Cham- 
ber’s Highway Committee which, un- 
der his leadership in 1945, instituted 
a plan for the financing and con- 
struction of two new river toll bridges 
and an extensive modern urban high- 
way and bridge system in Jackson- 
ville. The estimated cost will be more 
than $50,000,000 and is to be paid for 
through a revenue bond issue. Con- 
struction was begun in 1950 and it 
is expected that the two new bridges 
over the St. Johns River will be 
opened in 1953. For many years he 
has been an officer or director of the 
Jacksonville Community Chest and 
in 1945 was campaign chairman. 
During the war years he was Secretary 


for Florida for the Navy Relief So- 
ciety. 

He is a director of the Florida Na- 
tional Bank of Jacksonville, a former 
member of the board of the Title and 
Trust Company of Florida and one of 
the founders of the American Na- 
tional Bank of Jacksonville, on the 
Board of which he also served for sev- 
eral years. He is a member of the 
board of the Jacksonville Junior Col- 
lege and chairman of the board of 
trustees of the Jacksonville Arts Club. 
He is an active member of the South- 
side Baptist Church and has been a 
member of the Board of Deacons for 
many years. He is a member of the 
board of the new $2,000,000 Baptist 
Hospital of Jacksonville. 

He is a life member of Sigma Chi 
fraternity, Duval Chapter of Royal 
Arch Masons, Grand Council of Royal 
and Select Masons, Damascus Com- 
mandery of Knights Templar and 
Morocco Temple of the Shrine. His 
clubs are Rotary, Gator Bowl Asso- 
ciation, Ponte Vedra Club, San Jose 
Country Club, Florida Yacht Club, 
Florida Tackle and Gun Club and 


Seminole Club. 


A conservatively-minded mortgage originator in the progressive State 
of Mississippi invites the consideration of investors in conservatively- 


made mortgage loans. 


KIMBROUGH INVESTMENT COMPANY 
FLOYD R. KIMBROUGH, President 


FHA APPROVED MORTGAGEE 
263 EAST PEARL STREET, JACKSON, MISS. TEL. 5-3445 





ATTENTION MORTGAGEES 


WE HAVE AVAILABLE FUNDS 
for 
CONSTRUCTION LOANS and/or TAKE OUT COMMITMENTS 
on FHA or VA Permanent Mortgages in amounts $250,000.00 and 


upward. 


I nquiries invited 


(Pioneers in offering Government Guaranteed Mortgages) 


J. A. MARKEL COMPANY, INC. 


MORTGAGE BANKERS 


30 Broad St. 


Hanover 2-2592 


New York, N. Y. 
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One of his favorite hobbies is por- 
trait and landscape painting. He has 
done many paintings which now hang 
in friends’ homes. They're consist- 
ently urging him to hold a one man 
exhibit of his work but he’s refused 
so far. He is an ardent fresh water 
and deep-sea fisherman and owns a 
42 foot fisherman cruiser, the Marion, 
which is seen regularly in Jacksonville 
waters and at Palm Beach, Miami, 
the Florida Keys and the Bahamas. 
Although he has played golf for more 
than twenty-five years, he has only 
recently taken it up again in earnest, 
and if he didn’t spend so much time 
fishing he might be able to break a 
hundred again. He lives in Villa 
Alexandria, a subdivision of Jackson- 
ville, a development he directed in the 
early thirties. During the summer 
months the Whatleys live in their 
ocean front cottage on Ponte Vedra 
Beach, also a development of his 
company. 

It was at Daytona Beach that he 
met his wife. They were married in 
1924 in Baltimore. They have two 
children, Brown L. Whatley, Jr., and 
Marion, who is called Muffett. Brown, 
Jr. is a. graduate in civil engineer- 
ing from Georgia Tech and the Uni- 
versity of Florida and is now with 
the Florida State Road Department. 
Muffett graduated from Goucher Col- 
lege and is with the State Department 
in Washington. Brown, Jr. now a Lt. 
Junior Grade in the Naval Reserve, 
served in the Navy for three years 
during the war. 

President Whatley’s firm is one of 
the largest general real estate and 
mortgage servicing companies in the 
country. Stockton, Whatley, Davin & 
Company, in addition to operating a 
state-wide mortgage and insurance 
business is also one of the largest real 
estate developers of Florida. 

His associates include James R. 
Stockton, chairman; J. P. LeMaster, 
executive vice president; Joseph W. 
Davin, vice president and secretary; 
John D. Yates, vice president in 
charge of the mortgage department; 
Josh L. Watson, vice president in 
charge of sales; W. L. DeVore, vice 
president in charge of real estate 
management; M. C. King, vice presi- 
dent in charge of the insurance de- 
partment and others. Mrs. Rhea 
Austin, his able secretary is well 
known to scores of MBA members. 

And what the new MBA 


does 


44 THE MORTGAGE BANKER + November 


president think of the outlook in the 
mortgage industry at the present time? 
The outlook is for some decline in 
residential mortgages. Speaking to the 
Savings Banks Association of Mass- 
achusetts the other day, he pointed 
out that “the supply of mortgages for 
the next several years will probably 
continue progressively to decline from 
the current levels and when we con- 
sider the tremendous volume of amor- 
tization and prepayments in connec- 
tion with the present sizable individual 
portfolios and the record-breaking 
total mortgage debt, little net increase 
in mortgage investments may be 
looked for during the next several 
years. 

“The expanding need during recent 
years to invest funds safely and rap- 
idly in unprecedented volume and the 
ready availability of an adequate sup- 
ply of Government insured and guar- 
anteed loans has caused widespread 
neglect of the conventional mortgage. 
Many institutions have continued 
right along to place funds in this type 
of mortgage and others of late have 
shifted increasingly to conventional 
mortgage loans, where the interest 
rate is free to follow the market. Rates 
on conventional loans have steadily 
increased in practically all of our 
cities. 

“There is a large backlog of com- 
mercial construction. A large volume 
is now under way and activity in this 
field is expected to increase. As the 
demand for residential loans slows 
down this field may offer opportunity 
for safe and profitable mortgage loan 
investments.” 

As to the longer term outlook, 
President Whatley points out that the 
interest rate on VA and FHA loans 
is too low and is preventing veterans 
from getting loans. 

“It would seem pretty clear that 
the time has now arrived when the 
FHA-FNMaA team has served its pur- 
pose in spearheading an expanding 
market for housing and may now be 
retired. Congress and the FHA should 
now see to it that the decks are 
cleared of the maze of titles, rules and 
regulations which are no longer 
needed. It should revise and simplify 
regulations and procedures for those 
sections of the act which have proved 
consistently meritorious, useful and 
sound. 

“The FHA can best preserve its 
fortunate and enviable position among 
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Government agencies as a successful 
self-supporting arm of Government, 
with great accomplishments to its 
credit and which has served the coun- 
try well in depression, recovery and 
war, if in the future it will be re- 
turned to its independent status and 
its original purpose and confine its 
activities henceforth to economically 
sound and practical home financing 
with adequate equity requirements 
and effective interest and debenture 
rates.” 


PENSION FUNDS 
(Continued from page 37) 
sential problem is not impediments in 
the flow of capital, but rather the 
poorly conceived tax structure which 
is so burdensome on the individual 

and the new, growing corporation. 

During 1951, it is estimated that 
about two-thirds of the volume of 
new industrial obligations were placed 
directly with institutional investors. 
This is not, of course, the only evi- 
dence of tailoring securities to this 
market. Other examples are turnpike 
revenue bonds, natural gas pipeline 
issues, the subordinated debentures of 
finance companies, the sale and lease- 
back of business properties, con- 
vertible debentures, and sinking fund 
preferred stocks. In these ways, the 
capital market has been adjusted to 
the changing preferences of the insti- 
tutional investor. 

If experience and the record of the 
recent past means anything they sug- 
gest that more such developments will 
occur in the future. Thus, as we look 
at the 1952 model of the capital mar- 
ket, we can be sure that it will change 
its characteristics in the years ahead. 
We can be confident that the flow of 
funds generated by the three major 
types of pension plans will substan- 
tially exceed the current volume of 
$3 billion. We can assume that the 
managers of these funds will continue 
to be alert to new fields of invest- 
ment and that they will be willing to 
provide equity as well as debt capital 
where long-term investment charac- 
teristics are present. The primary mo- 
tive is, of course, the search for sound 
long-term yields. An increase of 4 of 
1 per cent in the earnings rate re- 
duces the cost of a pension plan by 
about 6 per cent. Thus, strong incen- 
tives are operating to keep pension 
fund managers receptive to new in- 
vestment opportunities. 




















The 1953 National Homes are completely restyled, outside and in. 


Dozens of distinctive features provide modern living at its best. 
Priced to appeal to prudent families, these beautiful quality-built 


homes will offer many opportunities for sound investment. 


Be sure to read “Mass Production Scores 
Again” in November Fortune. Then write 
for further particulars to Mortgage Depart- 
ment, National Homes Corporation, Lafay- 


ette, Indiana. 





NATIONAL HOMES CORPORATION NATION'S LARGEST PRODUCERS OF 
LAFAYETTE INDIANA @ MORSEHEADS a ee QUALITY HOMES AT THRIFT PRICES 








TITLE INSURANCE 


For the Real Estate Owner 
and Mortgage Banker 


A Policy of Title Insurance, in addition to its pro- 


tection against title losses, facilitates the sale and 


transfer of Real Estate and Real Estate Mortgages. 


The Company is Licensed in the Following States: 


Alabama Mississippi 
Arkansas Missouri 
Colorado Montana 
Delaware Nebraska 
Florida Tennessee 
Georgia Texas 
Indiana Utah 
Kansas Wisconsin 
Louisiana Wyoming 


and in the 
Territory of Alaska 


MAF YLAND—KANSAS CITY TITLE INSURANCE CO., INC., OF MARY- 
LAND (a Maryland Corporation), 21 South Calvert St., Baltimore, Mary- 
land, a wholly owned subsidiary of our Company, issues policies covering 
properties in Maryland, and all of such policies of said Maryland corpora- 
tion are wholly reinsured by our Company by endorsement upon each 
policy. 





Issuing Agents in most principal cities—Escrow Services 


Furnished by our Home Office and by all Issuing Agents. 


KANSAS CITY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,700,000.00 
Title Bldg., 112 East 10th St. Kansas City 6, Mo. HArrison 5040 





